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N the occasion of our One Hundredth Anniversary we 


wish to express our sincere appreciation to our customers and 


suppliers... to our employees and stockholders ...and to all those 


in the leather industries with whom we have worked so closely 
through the years. For their splendid cooperation and loyalty we 
are most grateful. Together we shall look forward toward con- 


tinued success and achievement in the years ahead. 


Open House, August 5 & 7 


FRED RUEPING LEATHER COMPANY 
FOND DU LAC, WISCONSIN 
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KANTSTRAND 


BRAID sews 
0 Ge" 


right into the shoe 


For that decorative touch, tor that high-style, high- 
sell look in the tormal or casual shoe, KANTSTRAND 
is the big thing. Used tor outsole and moccasin plug 
stitching operations, it can be relied on to sew a trim, 


tight sole consistently. 


KANTSTRAND BRAID is engineered to resist 
stranding. It is uniform, strong and smooth... assures 


economical, efficient operation. 


It you have a sole-sewing problem...it you want 
samples ot KANTSTRAND BRAID or any other 
Barbour thread—our research staft and salesmen are 


at your service. 


BARBOUR’S THREADS—Sinew - Internationa! and Thread Lasting Linen Thread | Backseam 
Closing” Linen Kantstrand and Pioneer Braided Nylon Red Hand Littleway 
Thread Lasting Cotton + Shurseam Supertite Liberty Gold Medal Queen 

+ Castle and Passaic + Ready Wound Bobbins for Littleway and Goodyear titchers 
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EiSsiIan 10 THis! 


Myth blasted. The long-held belief 
that a business slump occurs in sum 
mer months is proved a myth. A 
Commerce Dept. study reports you 
can find 94%, of all 
home at any given time-during June, 
July and August. Last 


sales for those three months were 


Americans at 


year, retail 
exceeded only by December, Octo 
May. The 
ounted for 29.3 Jo of the 


year total retail] volume. 


Leather 


le 44S 


per and three summer 


montr a¢ 


from Houston? Houstor 

‘ irrently celebrating ts 
reacning the rn on population mark 

aims to pe The biggest growing ir 
dustrial center in the Southeast. 
B ggest pack nghouse and cattle man 
n that area is James D. Sawtelle, Jr. 


ent y tated, We ought to 


sve tanneries Gown here to use the 


wno rec 


abundant end products of our cattle 
nad were going to have them 


before ng, you can bet 


Royal customer. An emperor recently 
visited (Juebec City Canada n a 
Sunday, wanted to buy a couple of 
par »f shoes. The store (Simard & 
Voyer) wa closed, but the 


was contacted and he sent « ale 


owner 


man to the emperors no 


His Majesty after trying 


different bought two pairs 
apologized for inconveniencing the 
store on Sunday, and later ordered 
The royal 

Majesty 
Haile Sela the C ynquering Lion 


t Judah, Elect of God, 


two more pairs by mail. 
visitor was imperia 
of the Tribe 
Emperor of Eth opia. His shoe size: 
6'/5D. 
Expanding slippers. Three Illinois in 
ventors have devised a new ballet 
can easily be enlarged 
to fit the foot of a rapidly-growing 
ild. What the slipper can 
pe made from two pieces 
fabric or plastic with a simple sewing 
fabric 
Upper consists of a 


slioper that 


more, 
of leather, 
machine and ‘conventional 
cutting means. 
flexible sheet folded and sewn with 
the sole cut from a heavier material. 
Straps or ties fit into ‘'shirr tubes’’ 
and can be pulled to accommodate 
feet of various size: 


All in the shoes. Heavyweight hope 
Jack on, unNn- 
ike champion Roc ky Marciano who 


ful Tommy ‘Hurricane 
by his shoes, blames his two- 
nut by Nino Valdes on a 
They were 
ipped,' he declared 
After three knock- 


wears 


round kne CK 


f air of new DOKING he es. 


| JU y The y 
af 


afte the tight. 


, 
downs, the Hurricane lett Madison 
Square Garden like a gentle zephyr. 


Needs sole mate. Vic Moran of North 
Hollywood Cal., has five brand-new 
size 7!/y and five lefts, 
7 />, and cant get rid of them. 
Moran has two different size feet, 
result of a bout with polio as a child. 
Because he wears a 7!/5 on his left 
foot and 9!/, on his right, he's had 
to get a 
War Il, 


feet 


right shoe 


size GI yy 


pairs of shoe 
Before World 


TOUNG 4 ( whose 


to Duy two 
ing e fit, 

Moran 
were exact y the « ppo ite of his. He 
st Track of 

war. 

Merry-Go-Shoes. William Hale, ch 

Dex art 


ment Store in Maplewood, Mo., ha 


drens shoe b syer at G »Ide 


worked up a novel idea to increase 
kids noe § . He worked out a 
Jeal with a coin machine operator 
horse Merry Go-Round in 
na 60 40 basi , 


morning 


had a two 
stalled in the store 

jppied 

ful of dimes to operate 


eacn 


for each juvenile cus- 


tomer. Hale reports a large percent- 


age of mother bringing in Junior and 
Joan for the first time have been 
ittracted Dy Merry Go-Round ar 


i eal, 
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EDITORIAL 





We Create Fashion. But 
How Well Do We Sell It? 


Training Programs For Retail Shoe Salesmen Need More 
Emphasis On How To Use Fashion As A Selling Tool 


|' 

Jvery year in shoe business there’s 
an awful lot of money spent on train- 
ing programs designed to instruct 
retail sales personnel to know, fit and 
sell shoes. These efforts usually suc- 
ceed in the first two respects 
teaching sales personnel to know and 
fit shoes better. But in the third and 
perhaps most important respect 
training sales personnel to sell more 
shoes there’s been no eminent 
success, 

In fact, analysis will show that 
most of the actual selling is usually 
done by the store management rather 
than the sales personnel. It’s the 
store that selects seasonal styles and 
items, Coes the local advertising and 
merchandising, prepares displays, 
establishes store policy on customer 
these efforts the 
store management attracts customer 
traffic and sets the stage for most 
of the purchases which follow. 


services, ete. By 


A good share of the shoe sales- 
man’s work has been reduced to 
“servicing” the customer bringing 
the shoes from the shelves to the 
customer, then fitting them to the 
foot. Via training programs, the 
salesman has been taught a knowl- 
edge of his stock, a knowledge of 
shoes, and a knowledge of fitting. 
He combines these various knowl- 
edges to “service” the customer. 

But his role as a salesman—selling 
is frequently 
relegated to a minor position. We 


in its strict sense 


know he services the customer. But 
how much does he really sell the 
customer 7 

This leads us into the main point 
of this discussion. The real oppor- 
tunity in training programs for re- 
tail shoe store personnel lies in sales 
training. And 
potent aspect of such a program lies 
in teaching retail shoe salesmen how 


perhaps the most 


to use fashion as a selling tool, 


Fashion is by far the most im- 
portant factor accounting for shoe 
sales beyond the basic replacement- 
level. If more 
going to be sold, it will be done 
chiefly through fashion. It is one 


buying shoes are 
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thing for the store to buy fashion, 
display and advertise it. But the 
retail salesman must carry the ball 
straight to the customer on a person- 
to-person basis. 

The shoe industry recognizes that 
shoes today aren't sold as an isolated 
item but as a fashion-coordinated 
article. The stylist 
create a new shoe based on apparel 
fashion trends in colors, materials, 
designs. The shoe is created as part 
of a total picture. The manufacturer's 
lines are built around this idea of 
coordination. The retailer buys with 
the same basic theme of coordination, 
of selecting in accord with fashion 
trends. There is specific purpose and 
along this line of 


designer and 


motivation all 
activity, from supplier and designer 
to retailer. 

But this integrated chain of activ- 
ity is frequently broken at the fitting 
stool where the salesman meets the 
customer, where the real opportunity 
to employ fashion as a potent selling 
tool takes place. The salesman, re- 
verting to his role of servicing the 
customer, often falls short on the 
actual selling function through fail- 
ure to make the most of the most 
powerful of all shoe-selling weapons: 
fashion. 


Now, when a salesman “sery- 
ices” the customer, he is merely re- 
placing an old pair of shoes with a 
new pair, fulfilling the customer’s 
request. This boils down to replace- 
ment “selling” which actually isn’t 
selling at all. 

For decades all branches of the 
shoe industry have plugged — the 
theme of “extra-pairage” sales. But 
the success of any such effort is based 
on hard, creative selling. The pur- 
chase of that “extra” pair hinges 
solely on two factors: (1) fashion 
coordination; (2) special-purpose 
need. 

Fashion coordination works this 
way. A man buys a pair of brown 
shoes, wears it with just about any 
business suit. He feels that if the 
shoe is in good condition and stylish, 
his shoe wardrobe is about sufficient. 
But along comes a salesman and does 
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a selling job, making the customer 
understand that a brown pair of shoes 
can no more go with all business suits 
than can a blue shirt or necktie. A 
man will select a shirt or necktie to 
“match” a certain suit, demonstrating 
that he is coordination-conscious. He 
has acquired a sense of fashion-co 
ordination in some of his apparel. 
He hasn't ac quired the same sense of 
fashion coordination when it comes 
to shoes primarily because the 
“selling job” hasn’t been done in this 
respect as it has in other lines of 
apparel. 


When the customer is made to 
recognize the application of fashion 
that’s 
where extra-pairage sales begin. 

Likewise, the same pair of shoes is 
frequently used for a wide variety of 


coordination in footwear, 


occasions oO! purposes, \ pair of 
shoes is often regarded as an all 
purpose item, whereas few othet 
lypes of apparel are. Here again 
fashion plays a role. The school shoe 
and after-school shoe, for instance, 
have two different sets of functional 
requirements. Each should be a 
special-purpose shoe, functionally and 
fashion-wise. When customers are 
made to recognize that, extra-pairage 
sales have a better chance. 

result) from 
customer That's moti 
vated by the salesman. The store 
may attract customers via price, new 
and succeed in selling a 
pair of shoes per customer Sut the 
second or third pair purchased at 
that time is almost always through 
the personal efforts of the salesman 
dealing directly with the customer, 


Kxtra-pairage sales 
inspiration, 


styles, ete., 


When salesmen are better able 
to discuss fashion and fashion co 
ordination with customers, extra 
pairage sales will show an appreci 
able rise. A workable understanding 
of the role of fashion in shoe selling 
he a vital part of every 


program. Not merely a 


should 
“training” 
knowledge of what it is, but more 
importantly how to put it to work 
in selling shoes. 

In the minds of many shoe sales 
men, fashion has been shrouded itt 


mystery Wisp 


an aura of exotie 
glamour and pink clouds with a con 
sequent confusion and bewilderment 
about the whole thing. But fashion 
is a tangible, clear-cut thing that can 
be brought down to earth and put to 
work in shoe stores by shoe salesmen 
When it is. we'll see a lot more shoes 
sold. 


Reprints of the editorial 
{ to 100. 10¢ each: 200-500 


1000, 2'4e eact ) or over, 1 





Are you“ Going Where 





“If you're going to shoot ducks, you’d better go where 
the ducks are,” is excellent advice for duck hunters. If 
you're going to sell your leather or material, you'd better go 


where the customers are, is even better advice for advertisers. 


And the customers are going to be reading the big 
August 21 issue of “Leather and Shoes’”’— the issue that 
will carry wnexcelled coverage of both the Leather Show 
and Allied Shoe Products Show in New York, August 
29 to September 1. 


No other publication ever gives the industry — your 
customers— the expert and detailed interpretation of these 
two important events that “Leather and Shoes” gives, so 
no other publication gets the deep-down attention you 


must have to make your advertising pay. 


So, go where the customers are if you're going to sell 
successfully, economically ... be sure you’re in the August 


21 issue! 
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The Leather Show 


A report on the outstanding events scheduled in 
this showing of Spring and Summer 1955 leathers 
. .. plus an authoritative report and forecast on 
shoe and leather business for the months ahead. 


The Allied Shoe Products Show 


The story of this exposition's business-building 
attractions . . . plus another authoritative inter- 
pretation of the status and outlook for shoe sales 
with emphasis on shoe products and materials. 


Leather Show Exhibitors 
The directory that is organized for easiest use of 
guests, giving company name, booth number, 
types of leathers on display, new colors, company 
personnel in attendance, etc. 


Allied Show Exhibitors 


Done with the same efficiency as the Leather 
Show Exhibitors’ directory—so that those who 
attend, and those who do not, have a lasting 
record of products available. 


Stylescope 


An advance and on-the-beam forecast of Spring- 


Summer footwear . . . colorful, easy-to-read, 


complete. 


Apparel Colors and Their 
Influence on Footwear 


What are the 1955 Spring-Summer apparel colors 
going to be? How will they affect footwear? 
How to plan go-with shoe colors. 


Apparel Materials and Their 
Influence on Footwear 


What are the 1955 Spring-Summer apparel 
materials going to be? An illustrated section to 
show how to key shoes to materials. 


Apparel Designs and Their 
Influence on Footwear 


A look at what's coming and what will help you 
meet apparel design requirements for the 1955 
Spring-Summer season. 


The New Spring-Summer Leathers 


Leading trends in types, colors, finishes, grains, 
with the reasons why these leathers will dominate. 


plus illustrated footwear fashion reports from leading authorities and style centers 


a complete planning book for the 1955 Spring-Summer season for every shoe and 


leather industry style, buying, production, and sales executive—a top opportunity 


to tell these executives about your products and services. 


CHECK YOUR ADVERTISING SCHEDULE NOW... 


- BE SURE YOU'RE IN THE AUGUST 21 ISSUE. 


... IF NOT, WIRE OR WRITE SPACE RESERVATION NOW... . COPY CAN FOLLOW UP TO AUGUST 9! 
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Shoe union merger talks have wide portent for entire indus- 


try... . Justice Department casts another glance at mergers. 


.. « ls leather union on the ropes? 


A: Coming meeting of top officials of United 


Shoe Workers of America, CIO, and Boot and Shoe 
Workers Union, AFL, may prove big step for shoe labor 
Idea of merger of two competitive, sometimes antagonistic 
unions, fantastic in recent past, now a reality 


Merger implications tremendous, Consider what it 
would mean to shoe workers, shoe management. Workers 
would not be dependent upon one of two unions, each 
of approximately equal strength, to do their collective 
bargaining. Instead, they would have one big union, 
unopposed, to carry their banner in all relations with 
management 


Shoe manufacturers, on other hand, would be forced 
to deal with one all-powerful union presenting united 
front. ‘Together, CIO and AFL would carry as members 
some 110,000 or more shoe workers with good promise 
of many more. Single union would presumably find it 
far less difficult to organize hitherto unorganized areas or 
factory-union firms 


Actually, entire shoe industry could well benefit 
from merger. Both CIO and AFL shoe union leader 
ship is well aware of industry's many problems, has good 
understanding of its needs as a whole. Both John Mara, 
president of Boot and Shoe Workers Union, and Russell 
Taylor, head of United Shoe Workers of America, have 
demonstrated that they are long-range thinkers, that they 
are just as much interested in the future of the industry 
as in winning immediate pay raises or benefits. Working 
as a team, Mara and Taylor could do much to straighten 
out industry's labor problems 


A: Projected merger of General Shoe Co. 


and Selby Shoe Co, has re-awakened U. S. Justice De- 
partment to another angle of anti-trust violations. De- 
partment has several times in recent past examined shoe 
firm mergers for possible citation, then apparently dropped 
investigations, feeling they did not violate then-existing 
laws 


New anti-trust provisions, recently enacted into law, 
ban mergers between two or more firms in a single line 
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of production when merger would substantially lessen 
competition within that industry. This has never been 
tested in court. It’s no secret that Atty. Gen Herbert 
Brownell, Jr., would like to see such a case brought into 
court for precedent-setting decision. And unusual num- 
ber of mergers taking place in shoe industry during past 
few years make it logical candidate for test case. 


i i i age 
What's ahead for International Fur 


and Leather Workers Union? — Possibilities, none of 
them good for union leadership, are increasing daily 
Conviction of Ben Gold, union head, on charges of filing 
false non-Communist affidavit, started chain of events that 
now has union on ropes in leather industry. 


Latest event came this week from Massachusetts 
Commission on Communism, Commission heard 
three witnesses from Local 21 in Peabody, including former 
president Joseph F. Silk, then announced it has “un- 
earthed evidence of Communist control.” Investigation 
uncovered some 35 persons with supposed subversive 
ACTIVITICS 


a Another new low for sole leather usage. 
Census Bureau figures for May show leather soles on only 
é of all shoes made during month. This is 2°% below 
April and 19% below previous record low of 38°% reported 
in Jan. 1954. June percentage may be as low or even 
lower since May and June are traditionally bad months 
for output of leather-soled footwear. These are months 
when use of rubber, crepe and composition soles hits its 
peak on casual and summer footwear 


277 


4 


Another drop in retail shoe sales re- 
ported for May. Census Bureau shows total sales at 
$152 million, some $3 million below May a year ago 
These are sales of all retail shoe stores. May 1954 sales 
about $44 million below April — the Easter month 
Better perspective afforded by figures of Group II shoe 
stores (11 or more stores). May 1954 sales of these stores 
totaled $57 million, only $1 million below May 1953 
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SHOE 


tay Logeofoe,,.: 


Light and bright colors for Spring. . . . Advance designs re- 





flect changing color picture. . . . New hues slated for fashion 


recognition. 


eI Colors dividing into two distinct ogi for 


pring-summer 1955. Although ill early t¢ 
ymmpiete def nite 
Of ng whi h 
picture, tnese < 

; aithoug} 

Designers of women's footwear showing widesprea ‘A 

erence for 1itened pastel yr ; 

ntinue a ne of top promotio 
in flattie tyt and in bare sandal styles on mediun Charcoal shades are 


ana tf gn neeis, men 


Some designers also have strong feeling about light 
blue ee. clear and wni itene d, not greyed. Per winkle blue 


a lavender blue shade ted as possible leads 3! 


fashion footwear 


Yellow, in both soft, whitened hue and bright, clear tone, 
Nsidere >| by mé any eading 1e iqner as dark t rseé 
n fe stured in numerous advance mode 


asual, and are: Types on wide ranae 


beige and pale grey rank in high favor. C 
yeTin ite peige r grey nue, ay Jesigner 
ff-white shade 
The other color channel in women's footwear goes vivid 
and bright. Colors most often cited for prominence by 
1es igne rs include Flame é le , orangy-rea (slated tor 


volume interest); Turau ue ¢ 1a true ra nac ; - = | 


Avocado green is color exception to light-bright platens. 
Style authorities b 2»ve Avocado is due for ir ed 
vOIUmMme t oC ) f ¢ if mer 

gI 


re 


ig \ Designers of men's footwear currently enporinent 
ing will yme strikir g and ur j lor nd r } 


tions. Here to 


Lights include mellow tans with 
sre favored over ruddy, reddish 
ApDanaegd range of patterns ir 


tre ing ligt Trenea tan n x 


atterr es ne ar 


Bright colors for men seen extensively 


Cy ict ; sh+ ' mr + yoor 


>Tty ee! pria are 


July 24, 1954 LEATHER and SHOES 





How TANAK®* MRX lets you stretch leather — 
and still keep it plump! 


Pasting wet leather on glass or porcelain pilates 


tightening break without a reduction in weight 


by adding or substituting MRX in their re-tan 


to dry will give a tanner more footage—but the 
formulations. 


leather tends to be flat. The addition of TANAK 
MRX to his white formula allows the tanner to 
increase his footage yield, tighten the break and 


still maintain plumpness. 


Working with Cyanamid’s Technical Staff, 
many tanners have found they can up-grade their 
colored leathers, too, decreasing flankiness and 


Such results have led to wide acceptance of 
TANAK MRX in the production of white, colored 


and natural back leathers. 


T'o make leather better through chemistry... 


Cyanamid recently opened 
a completely modern ap 
plication laboratory at 
Chicago, Perhaps our re 
search program should in 
clude your tanning prob 
lem. Drop us a line 


Good bating practice can 
make all the difference in 
leather. Leading tanners 
rely on Cyanamid’s Cut 
RILIN® Bates and applica- 
tion experience as a qual 
ity-insuring combination 


Tanning agents, dyes, pig 
ments, heavy chemicals, 
tanning specialties com 
plete the “kit of tools” 
that your Cyanamid rep 
resentative can put to 
work on your problem 


With chemicals for virtually every tanning 
process, and a modern application laboratory, 
Cyanamid can give you complete service. 


? 
AMERICAN Cyanamid company 


LEATHER CHEMICALS DEPARTMENT 


30 Rockefeller Plaza, New York 20, N. Y. 


in Canada: North American Cyanamid Limited, Toronto and Montreal 
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THE NOOSE TIGHTENS 


State Committee Finds Peabody 
Leather Local “’Red-Controlled”’ 


Probers Told Union Officials Have Pushed 
Communist Party Line Upon 


The chain of events which has been 
rapidly tightening about the neck of 
the Communist-dominated leadership 
of International Fur and Leather 
Workers Union added another link 
this week when the labor subcommit- 
tee of the Massachusetts Commission 
on Communism charged it has "'un- 
earthed evidence of Communist con- 
trol’ over IFLWU Local 21 in Pea- 
body, Mass. 

The subcommittee released its find- 
ing after hearing testimony from three 
witnesses, one a former president of 
the Local. All told of various experi- 
ences with Red-tinged leadership 
within the union. 


John F. Silk of Salem. former Local 
21 president, testified that he re- 
signed in 1947 because of his “in- 
ability to cope with the subversive 
Silk told how 
as president he was called before 
IFLWU’s executive committee three 
times within five weeks because he 
refused to appoint union members 
to the International’s board of edu- 


element in the union.” 


calion. 

George F. Markham, now educa- 
tional director for IFLWU in New 
England and cited many times for 
Red affiliations, was then a member 
of IFLWU’s education committee. 

Two. othe: before the 
State committee were Eugene Driscoll 
of Beverly, recently suspended for 
two years by the union after making 
a verbal attack upon a union official. 
and James Xindaris of Peabody. 


witnesses 


In all, the three witnesses named 
3) persons within the union whom 
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Leather Workers 


they accused of Communist activities. 
Local 21 now numbers about 3,500 
leather-worker members in some 50 
North Shore plants. It is the largest 
of IFLWU’s 80 locals. 

In the subcommittee’s statement, it 
pointed out that “attention has been 
sharply focused recently on this 
union as a result of the conviction 
of the union's international president, 
Ben Gold, for perjury regarding the 
non-Communist oath under the Taft- 
Hartley Act.” 

Silk told the subcommittee that 
IFLWUL’s executive board informed 
him that unless he acceded to the 
would publish 
in union periodicals his background 
and that he was “a big stupid Irish- 


hoard’s wishes they 


man, 

Arthur Z. Cecelski, business agent 
of Loc al ai, denied the charges of 
“There is no Com- 
munist control over the — local.” 
Cecelski officers are 
not connected in any way with any 


the subcommittee 


said. “Local 
Communist plot or infiltration within 
the union.’ 


Cecelski said that all officers of 
the Local and the union had signed 
the Taft-Hartley non-Communist affi- 
davits. He admitted that he gnd 
Local 21 president, David O'Neil, 
exper ted to he called before the com- 
mittee to testify under oath. 

Meantime. other union locals were 
McNamara, 
secretary-treasurer of Loeal 592. 
Amalgamated Meat Cutters and 
Butcher Workers, AFL, said that his 


has embarked upon a cam 


in difficulty, James 


union 
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paign to oust IFLWU Local 33 as 
bargaining agent for some 2,400 A, 
C. Lawrence leather workers. The 
AFL local is seeking the 600 worker 
signatures needed for petitioning the 
National Labor Relations Board to 
hold an election at the plant. 

Last week, Ossip Walinsky, pres 
ident of the AFL’s International 
Handbag, Luggage, Belt and Novelty 
Workers Union, told some 400 dele 
gates to the union’s national con 
vention that they should lead the 
battle to win over IFLWU’s leather 
membership. (See LEATHER AND 
Suoes, July 17.) 

The Amalgamated Meat Cutters 
was recently involved in an abortive 
attempt to merge with IFLWU which 
failed when the leather union refused 
to get rid of its Red leadership. 

Union sources now say that the 
AFL is determined to wrest away 
IFLWU’s leather membership and 
will support both the Amalgamated 
and Handbag unions in an all-out 
drive. 


Bob Holmes Opens Firm 


Robert J. Holmes has announced 
the opening of the Auburn Last Co 
of Auburn, Maine. Holmes is presi 
dent and general manager of the new 
firm. 

Complete facilities have been set 
up for last remodeling, last repair 
ing, last refinishing, wood and paper 
patterns, and vamp and heel tack 
markers 

Robert Holmes has had an exten 
sive background in the last and shoe 
industry. He was associated for the 
past 20 years with United Last Co 
serving in production, sales and pro 
notion capacities, 

Phe new company, with headquat 
ters at 76 Academy Street, will serv 
ice the New England shoe manufas 
turing industry. 





INTERNATIONAL SHOE MACHINERY'S SALES MEETING brings together 

all company representatives in the U. S. and Canada. Seated, left to right: 

R. B. Ganley, V. E. Santilli, Peter DePesa, A. Sylvester,-M. Becka, J. S. 

Kambourian, president; Al Kambourian. Standing, left to right: E. Czerne, 

R. Flewelling, |. Habeshian, J. J. Roche, L. F. Norsworthy, R. Papleo, A. Sham- 

lian, C. Dyer, P. Saulnier, H. Daniels, E. Seyforth, P. N. Vonchx, Jack Kam- 
bourian, A. Weisz. 





GREATER POTENTIAL 


Hahn Urges Stress 
On “Desire -Buying” 


“Shoe business is rapidly recog: 
nizing an enormously important fact: 
So long as consumers see footwear 
as a replacement item, per capita 
sales and consumption aren’t going 
to move toward their much greater 
potentials,” 

These are the words of Gilbert 
Hahn, member of the National Shoe 
Fair Committee, and president of the 
National Shoe Retailers Association, 
who told the Committee that “shoe 
business now seems determined to 
promote a fresh theme based on ex- 
tending ‘need-buying’ into ‘desire- 
buying.’ ” 

Hahn explained “need-buying” as 
the purchase of a pair of shoes only 
when and because the old ones are 
worn out. “This resolves into re- 
placement buying. Any business that 
lives by replacement buying alone is 
in a rut.” 

“Desire-buying remains the core 
purchases made beyond basic needs 

purchases inspired by wants for 
extra or better things. 

“Desire-buying remains the core 
of America’s growth and prosperity. 
Summed up, it means, for example, 
that when a person buys two pairs 
of shoes—-one for basic needs, the 


12 


second to fill an extra want or desire 

shoe business is making a greater 
contribution to the national prosper- 
ity as well as its own growth and 
prosperity.” 

Hahn’s report to the Shoe Fair 
Committee cited how other industries 
were making profitable use of desire- 
buying. Cars, TV sets, apparel, home 
appliances and numerous other con- 
sumer items were mentioned. 

“Today,” said Mr. Hahn, “cars 
are turned in for new models after 
two or three years of use. The 17-inch 
TV screen set is turned in for the 
newer 21-inch models. The older car 
or TV model is still serviceable, still 
fulfills basic needs. Yet consumers 
turn to newer models because of the 
desire-buying concept—the desire for 
things beyond basic needs.” 


e 
Sign New Contract 


Humberstone Shoe Co., Ltd., of 
Port Colborne, Ontario, Canada, has 
reached agreement on a new labor 
contract with officials of United Shoe 
and Leather Workers Union, CCL. 

Steven Antal, Jr., union local pres- 
ident, said the new one-year contract 
calls for a five-cent-hourly wage in- 
crease for day workers and a two- 
cent increase for piece-rate workers. 

The company said it was unable 
to give an average basic wage rate 
because most employes are on piece 
work and wages depend entirely on 
ability. 
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BIG STEP 


Shoe Unions Set 
Merger Meeting 


Top officers of the CIO United 
Shoe Workers of America and the 
AFL Boot and Shoe Workers Union 

the nation’s two largest shoe unions 

will meet im Washington, D. C., the 
latter part of Aug. to discuss a merger 
of the two unions, LEATHER AND 
SHoes learned this week. 

Although both Russell Taylor, 
president of United Shoe Workers, 
and John J. Mara, president of the 
AFL union, were not available for 
comment this week, it is reported on 
good authority that they will be pres- 
ent at the meetings. Both have ex- 
pressed a_ willingness to discuss 
merger in the past. 

Terms of the projected merger are 
still indefinite but it is expected that 
the two unions will get together un- 
der one name, possibly a joint lead- 
ership. Whether the merged union 
will be affiliated with the AFL or 
CIO or both is a matter for conjec- 
ture. 

The merger, if successful, would 
unite some 110,000 shoe workers un- 
der a united front in the Midwest and 
throughout various Eastern shoe cen- 
ters. Both unions have in the past 
two years negotiated contracts with 
International and Brown Shoe Cos. 
under a working agreement and have 
a non-raiding pact. 


Hinman Retires 


Charles H. Hinman, shoe buyer for 
the Lane Bryant Mail Order Division, 
is retiring after thirty years with the 
firm during which he launched the 
shoe department and guided its de- 
velopment. 

Hinman started in 1901 with Com- 
monwealth Shoe & Leather Co., and 
later moved on to the National Cloak 
& Suit Co. as shoe buyer. In 1925, 
he joined the Mail Order Division of 
Lane Bryant expressly for the pur- 
pose of organizing a shoe department. 

Lane Bryant’s new Mail Order Di- 
vision did $250,000 worth of shoe 
business in its first year—1925. To- 
day, the shoe division does $2 million 
annually with only one percent can- 
cellations and 17 percent returns. 
Hinman, now 70, has been shoe 
buyer since he joined the firm. He is 
succeeded by Daniel Haas, assistant 
shoe buyer of the division. 
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Judge Orders Leather 
Union Ban Revoked 


The off again, on again case of the 
International Fur and Leather Work- 
ers Union took a new twist this week. 

U. S. District Judge Edward A. 
Tamm ordered the National Labor 
Relations Board to restore the union 
to the board's good graces. 


“The question before this court is,” 
said the judge, “does the NLRB 
have either the inherent or expressed 
power to decertify a union in 1954 
because that union’s president was 
convicted of falsifying an affidavit 
which he filed in 19507 

“The court does not find any au- 
thority for the board to take the 
action which they’ve taken.” 

Thus, for the second time, the 
board was rebuffed in efforts to de- 
certify the fur union, whose Presi- 
dent, Ben Gold, has been convicted 
of falsely denying membership in the 
Communist Party. 

The case broke into the news last 
autumn when a federal grand jury 
returned an indictment against Gold, 
charging he had falsely sworn he is 
not a member of the Communist 
Party. 

The NLRB then moved to deny 
the union its services, but the U. S. 
District Court in Washington, on ap- 
peal from the union, enjoined the 
board from this action. 


Gold went to trial, and in April 
a jury found him guilty. U. S. Dis- 
trict Judge Charles F. McLaughlin 
sentenced him to one to three years 
in prison. Gold at said he 
would appeal, and the appeal has 
been filed with the U. S. Court of 
Appeals in Washington. Arguments 
are expected in the autumn, and Gold 
is free on bond. 


The NLRB then asked the union 
why it should not be denied sery ices 
of the board, on the ground the Taft- 
Hartley Act forbids the board to 
serve unions whose leaders are affili- 
ated with the Communist Party. 


once 


The union replied that the Gold 
case is yet to be decided finally, as 
an appeal had been filed, and, fur- 
ther, that the members want Gold, 
as they reelected him for another two- 
ear term in May, shortly after the 
conviction. 

The NLRB on May 28 issued an 


order denying all its services to the 
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COMPARATIVE LEATHER PRODUCTION FIGURES 


(Corrected for Dec. 1953) 





CATTLEHIDE LEATHERS 


Total 
Cattle 
Hides 
22095 
21076 
28121 
50828 
25656 
26152 
27566 
26905 
28824 
26070 
23332 
24391 
22703 
22663 
24013 


Upper 
12124 
11582 
15600 
15598 
13073 
13602 
14567 
14057 
15529 
14213 
13753 
15377 
14054 
14508 
14905 


Sole 
7833 
7032 
9080 
10432 
8290 
8420 
8525 
8510 
8924 
8016 
6384 
6127 
5414 
5150 
5209 


1939 

1940 

1941 

1942 

1943 

1944 

1945 

1946 

1947 

1948 

1949 

1950 

1951 

1952 

1953 

1954— 
Jan. 
Feb. 
Mar. 
April 
May 


1953 436 
2015 463 
2117 491 
2039 470 
2017 476 


(In 1,000 hides) 


Belting, Harness Bag, 
Mechani- Sad- Case, 
cal dlery Strap stery Others* 
531 477 387 510 255 
675 $24 382 601 272 
1064 650 581 699 448 
1213 637 936 386 1625 
1292 632 800 231 1538 
1439 615 629 232 1818 
1324 556 $72 272 1750 
1158 510 827 378 1465 
1134 440 815 $29 1455 
1004 270 760 594 1215 
759 227 674 461 1074 
789 218 815 689 1312 
984 284 673 632 728 
618 232 692 637 826 
725 826 713 1185 


Uphol- All 


59 59 91 
55 65 93 
62 58 101 
59 58 105 
51 62 107 


*Data from 1942 forward not directly comparable with previous data. 








CALF, KIP, GOAT, KID, SHEEP AND LAMB LEATHERS 


_ 
Total 
Sheep, 
Lamb 
38914 
37920 
51915 
53629 
59315 
53976 
52450 
47999 
36535 
33492 
28644 
31501 
24504 
27936 
27988 


Calf, Goat, 
Kip Kid 
14027 40419 
11387 37697 
13098 45373 
12264 41127 
11112 37351 
10930 34653 
11636 24026 
10836 24123 
12471 37188 
10480 37970 
10173 34774 
10661 37159 
7955 31111 
9971 30472 
9958 32244 


1939 
1940 
1941 
1942 
1943 
1944 
1945 
1946 
1947 
1948 
1949 
1950 
1951 
1952 
1953 
1954— 
Jan. 801 
Feb. 791 
Mar. 762 
April 
May 


1648 
1854 
2219 
2001 

2172 


2262 
2330 
2732 
2149 


(In 1,000 hides) 


Sheep Leathers 
Glove, 
Gar- 
ment 
18420 
17725 
22542 
19459 
20415 
20370 
17294 
15781 
11265 
10419 
8411 

9750 
7108 
10142 
11671 


Shoe 
11604 
9966 
14166 
14983 
15474 
15040 
17153 
13349 
12498 
11392 
9998 
10708 
8548 
9144 
8441 


655 594 
734 656 
916 749 
919 557 
992 687 





fur union, refusing it a place on 
future ballots in collective bargaining 
cases, and denying it the right to 
press unfair labor practice matters 
before the board. 

the Taft-Hartley Act, a 
union may have use of the services 
of the NLRB only after its top officers 
have filed with the board affidavits 
saying they are not afhliated with the 


Under 


Communist Party. 

The legal question now posed is, 
does any aflidavit, whether true or 
false, comply with this requirement, 
and, if the affidavit must be true, who 


decides whether it is true or false. 
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John Rowan Promoted 


American Hide and Leather Co.., 
Boston, has announced promotion of 
John E. Rowan to 
manager. Philip L. MacDonald will 
take over his territory in the South 
Shore while continuing to serve his 
former territories in Haverhill, Law- 
rence, Lowell, Wakefield and Stone- 


ham. 


assistant sales 


Raymond Kk. Walker will 
central Massachusetts and all of New 
Hampshire, John H. O'Neil will cover 
the North Shore and Maine and John 
Bates becomes manager of the Boston 


cover 


store and will cover local Boston ac 


counts, 





np 
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ELECTRO-VENT SYSTEM utilizes sparks shooting from electrical rod to make 
tiny perforations along shoe upper, increase porosity. Holes are permanent, 
hard to clog and will not admit water. 


AIR IN YOUR SHOES 


New Method Increases Porosity 


Of All Footwear Materials 


Tests On Leather Show ''Breathability’’ Is Increased 
25-45 Times After Given Special Perforation Treatment 


A unique new method to increase 
the porosity or “breathability” of 
shoe materials such as leathers, 
plastics, fabrics and rubber is called 
the Electro-Vent System. The system, 
covered by some 60 patents, claims to 
impart several advantages to foot- 
wear given the porosity treatment. 


The system perforates almost 
any sheet material by means of elec 
tric ares which make very minute 
hut permanent holes barely visible 
to the eye on close inspection, The 
perforations range in size from 
1/1,000th to 1/10,000th of an inch 
in diameter, as desired. The per- 
forations can be applied in any man- 
ner of distribution or pattern as 
wished. 

Among the markets to which the 
system is applicable are footwear, 
leather garments and leather or 
plastic upholstery. 

The process is flexible, cheap and 
rapid. A plastic sheet material, for 
instance, may be processed at 40 to 
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60 feet a minute. While the voltage 
is relatively high, the volume of cur- 
rent is so small that total power con- 
sumption is negligible. Because 
there are no moving parts in the 
equipment, there is little to wear out, 
and upkeep is low. 


The tiny perforations are made 
by sparks shooting from the end of 
an electrical rod. This new method 
of perforation has advantages overt 
the needle penetration method, which 
fails to make permanent holes, or 
where the holes tend to close after 
the needle is withdrawn. The sparks 
actually bore through the material 
so that the infinitesimal hole is per- 
manent. However, the holes are not 
large enough to admit water. Tests 
show that in wet weather these porous 
shoes are as leakproof as ordinary 
footwear. 
application of 
close the 


Moreover. even 
polishing paste doesn’t 
holes because the perforations are 
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too small to admit much of it. The 
volatile part of the paste soon evap- 
orates, anc the flexing of the leather 
in walking leaves the shoe with its 
full porosity value. 


An interesting point made |y 
the company (John W. Meaker & Co., 
280 Broadway, New York City) is 
that ventilated shoes wear longer and 
feel “newer” than less porous types. 
Reasoning behind this is that with 
ventilated or porous shoes there's 
less perspiration to deteriorate the 
leather or other materials in the shoe. 

The accompanying table demon 
strates before-and-after tests mad 
with the Electro-Vent System on a 
variety of leathers. Leathers treated 
by the method show a porosity from 
25 to 40 times greater than those 
untreated. 

The company is licensing other 
firms to use the equipment of method 
under a royalty arrangement. 


Leather Before After 
Sample Perforation Perforation 





219 sees. 8.2 sees, 
575 19 FF 
344 7” 
560 ae 
112 

715 

600 

% 600 

9 $2.5 

10 51 a 
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BEFORE - AND - AFTER POROSITY 
TESTS ON LEATHER. Ten different 
types of leather were used in a 
Gurley Densometer Test. It shows 
how much time is required for 50 
cubic centimeters of air to pass 
through the material, first before it 
is treated, and secondly after the 
Electro- Vent treatment. Porosity 
may be increased to almost any 
degree desired. 


Zipper Firm Expands 

Conmar Products Corp., major 
zipper manufacturer, has broken 
ground at Greenwood, Miss.. for con- 
struction of its third plant, which will 
be the largest zipper factory below 
the Mason-Dixon line. 

The new plant, an expandable 
$1,250,000 installation, will cost 
$750,000 and house $500,000 worth 
of Conmar-designed and built pro- 
duction equipment. It is expected to 
be completed in about six months. 
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POINTING THE WAY 





Sales Panel Opens 
Canadian Shoe Fair 


Opening function of the Canadian 
Shoe & Leather Fair, to be held this 
year in the Sheraton-Mount Royal 
Hotel, Montreal, Oct. 3-6, will be 
the Breakfast Panel, sponsored by the 
Footwear Institute of Canada. The 
Panel is designed primarily for shoe 
sales personnel and store owners, 
and will be held in the Champlain 
Room starting at 8.30 a.m. on Mon- 
day, Oct. 4. 

Theme of this year’s Panel is 
“How to Sell More Shoes,” with 
guest speaker and Pane! 
pointing the way to greater sales 
through hard-hitting information and 
comments. 

H. W. MacLean, of Charles Ogilvy 
Limited in Ottawa, will be main 
speaker. He will talk on various 
topics concerning store owners, store 


experts 


managers, shoe sales personnel, and 
will point out various avenues to in- 
creased sales. Mrs. Lissa Taylor, of 
Montreal, will speak on behalf of the 
consumer. 

The two Panel experts will be Mare 
Delorme of Mare Delorme Shoe 
Stores, Montreal, and Raoul Lanthier 
of Kingsbury Shoes Ltd., Montreal 
both well-known retailers. Head table 
guests will include Maurice Corbeil, 
president of The Shoe Manufacturers’ 
Association of Canada; Charles Rob- 
son, president of the Tanners Associa- 
tion: J. E. Edmundson, president of 
the Canadian Shoe Retailers Associa- 
tion; John L. Braive, president of 
Shoe Industry Suppliers Association 
of Canada: and Roy A. Stewart, 
chairman of the Shoe & Leather 
Council. 

Harry D. Greb, of Greb Shoe Co. 
Lid., Kitchener, Ont., chairman of the 
Shoe Information Bureau of Canada, 
of which the Footwear Institute is the 
educational division, will officially 
open the Breakfast Panel. Dominique 
Bertrand of Alb. Lahiberte Ltée, 
Quebec, will then take the chair for 
the meeting. 


Therapeutic Claims Out 


Numerous therapeutic claims for 
“Little Yankee” shoes will be dis- 
continued by Sam Smith Shoe Corp., 
also trading as The Yankee Shoe- 
makers, Newmarket, N. H., under the 
terms of a consent order approved 
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by FTC Hearing Examiner James A. 
Purcell. This is not a final decision 
of the Commission but is subject to 
Commission review. 

Concerning the Normal-Izer shoes, 
the order specifies that it does not 
prevent the company from represent- 
ing that these shoes “embody devices 
or factors which are often approved 
hy physicians as beneficial in pre- 
venting the persistence of displaced 
heel bones and inturned ankles and 
alleviating the symptoms of these 
conditions when such measures are 
found to be individually indicated.” 

The order specifically bans the use 
of the word “Normal-Izers” or any 
similar term to describe, designate 
or refer to the company’s shoes. In 
consenting to the order, the corpora- 
tion neither admits nor denies any 
violation of law. 


eo 
Western Group Meets 


The possibility of inaugurating re- 
search on tannery by-products such 
as leather scrap and chrome trim- 
mings featured the latest meeting of 
members of the newly-formed Cali- 
fornia Tanners’ Association. 

The group, of which Paul Legallet, 
Jr., is acting president, held its sec- 
ond meeting July 7 at the St. Francis 
Hotel in San Franciseo, Cal. 





Deaths 





Fred H. Becker . . . 69, leather man 
ufacturer, died Wednesday morning, 
July 21, after a long illness. One of 
the nation’s outstanding tanners, he 
was president of The Ohio Leather Co., 
Girard, ©., calf leather tanner. A 
pioneer in the industry, Becker started 
in the leather business with American 
Hide and Leather Co. of Boston in 
1905, working his way up through 
In 1917, 
he joined Ohio, was elected vice presi 


various executive posit ions. 


dent and general manager in 1927 and 
president in 1945. He was a director 
of the First National Bank and the 
American Hair and Felt Co., a 32nd 
degree Mason, a member of the 
Youngstown Elks Club and Youngs- 
town Country Club and active in the 
Tanners’ Council. He was also a mem 
ber of the Leather Industries Division 
of the Price Stabilization Board during 
the Korean War and was awarded the 
Medal of Merit of the National Hide 
Association in 1952. Surviving are a 
daughter, Mrs. Edward J. Stark, and 
four grandchildren. 
(Other Deaths on Page 34) 
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Rees Sues Winworth 


Hans Rees’ Sons, New York tanner 
of belting and industrial leathers, has 
filed suit against Winworth Co., 
Inc., former employes Alexander L. 
Brinkman and Richard Offringa, and 
\. Lyle Brinkman. Rees’ complaint 
charges that Winworth and principals 
have acquired secret data and proe- 
esses of the Rees firm which are be- 
ing used in unfair and unlawful com- 
petition with the firm and for the 
purpose of destroying Rees’ business 
and securing its customers. 

Brinkman, the complaint charges, 
became a vice president at Rees in 
1945 and in 1951 helped organize the 
Winsmith Co, for the purpose of buy- 
ing and selling scrap leather and 
similar products. From 1951 until 
his resignation on Dee. 9, 1953, the 
complaint declares, Brinkman falsely 
denied active participation in the 
Winsmith firm and its successor, the 
Winworth Co. 

Rees asks that Winworth and prin- 
cipals be enjoined from using Rees’ 
formulae and processes in the tan- 
ning of leather, and from using the 
trademark “Superworth” on leather 
which Rees claims is similar to its 
own “Superees.”’ Rees is also seeking 


damages. 


Brown Net Off 
The Brown Co, in Berlin, N. H., 


manufacturer of shoe innersoles, and 
its wholly-owned subsidiary, Brown 
Corp. in La Tuque, P. Q., Canada, 
had consolidated net sales amount- 
ing to $35,756,496 for the first 28 
weeks of 1954 ending June 12, it 
has been reported. This figure com 
pared with $36,906,272 for the cor- 
responding period in 1953 and $67,- 
197,203 for the full fiseal year of 
1953. 

Laurence F, Whittemore, president 
of the two firms, pointed out that 
the dollar sales volume was 3.1 per 
cent less than for the corresponding 
seven four-week periods in 1953, The 
companies’ accounts are kept on the 
basis of 13 four-week periods and 
the first seven are usually considered 
to indicate the half-year mark. 
income before 
income $3,877,298 
during the 1954 period, compared 
with $2,926,016 for last year’s cor- 
periods, Net 


Consolidated net 


taxes reached 


ime ome 
other 


responding 
after income taxes and all 
charges totalled $2,075,220, 
pared with $1,475,425 last year, a 
gain of 40.7 percent 


com- 





TREND REVERSED 





Belgian Shoe Output 
Declined Last Year 


The sales and output of leather 
shoes in Belgium are on the down- 
grade after hitting a postwar peak, 
it is reported this week in official 
notices reaching Washington. 

The Belgian picture, which may 
or may not be typical of Europe gen- 
erally, shows a falling off in produc- 
tion, in sales, and an increase in 
stocks, along with troubles from im- 
ports. 

During 1952, the production of 
leather shoes in Belgium was 8,257,- 
452 pairs, but this dropped to 7,433,- 
029 in 1953. 

Despite the drop, 1953 production 
was above the 1949-51 average. At 
the same time, the emphasis in the 
industry is on ways to step up pro- 
ductivity, with government working 
hand in hand with industry. 

Imports of leather shoes to Bel- 
gium came to 1,549,794 pairs during 
1953, a bit above the 1,510,608 pairs 
the year before. About 72 percent 
of this came from the Netherlands. 

At present, an agreement has been 
worked out with the Netherlands un- 
der which the Dutch will send no 
more than 80,000 pairs a month to 
Belgium, a rate of 960,000 pairs a 
year, a drop of one third. 

Belgium, at the same time, is an 
exporter of shoes, and exported 718,- 
401 pairs during 1953, and 626,220 
pairs in 1952, About 40 percent of 
the exports go to the Belgian Congo. 

The second market for Belgian 
shoes has been the Netherlands, 
which took 167,000 pairs during 
1953, the reports show. 


Demand Pay At Lunder 


A formal demand has been made 
by Local 196, United Shoe Workers 
of America, C1O, that approximately 
300 workers who were employed by 
the former Lunder Shoe Corp. in 
Dover, N. H., be paid a total of 
$25,000 allegedly ko as vacation 
pay. 

The Lunder firm, which was re- 
cemtly liquidated, has been informed 
that unless the money is forthcom- 
ing the union will place the matter 
in the hands of its attorneys for 
legal action toward forcing payment. 

According to union officials, a con- 
tract that was in effect between the 
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NEW FASHION CONSULTANT for 
American Hide and Leather Co., Bos- 
ton, is Mrs. Dorothy W. Anderson, 
former promotion director of Duplan 
Corp. She will act as advisor to the 
company on all phases of fashion 
coverage and assist in the develop- 
ment and promotion of new leathers 
and colors. Mrs. Anderson has spent 
several years in retailing as merchan- 
dise manager of ready to wear, inti- 
mate apparel, shoes and millinery 
at John Wanamaker and Arnold 
Constable. 


Lunder Company and the union speci- 
fied that workers on the firm’s pay- 
roll for six months, one year or five 
years would receive 20, 40 and 80 
hours’ vacation pay, respectively. 

The union claims that although 
the company was dissolved prior to 
June 1, the employes had worked a 
substantial part of the required time 
prior to that date, and therefore are 
entitled to the vacation pay. 


CIO Wins Mosser 


The Congress of Industrial Organ- 
izations has displaced the Communist- 
led International Fur and Leather 
Workers as bargaining agent for 
employes of the Joseph H. Mosser 
Leather Co., Williamsport, Pa. The 
changeover took place at an election 
sponsored by the National Labor Re- 
lations Board, 

The Board, in certifying the ClO 
union as the representative — this 
month, said the CIO received 46 
while there were 16 votes 
against the union. 

Until recently, the fur union had 
represented Mosser workers. It was 
not allowed on the ballot in_ this 
month’s election after board had de- 
nied its services to the union. 


voles, 
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Larger Staff 

A larger staff, possibly up to six 
or seven persons, appears in the cards 
for the leather, shoes and allied prod- 
ucts division of the Department of 
Commerce. The division now has a 
staff of four persons. 

The appropriation bill carrying 
funds for the division has cleared the 
House and the Senate, but in differ- 
ing amounts, with a compromise 
figure to be settled upon. 

The budget request was for $7,- 
300,000 for the whole Business and 
Defense Services Administration, 
which embraces the leather division. 
This would have allowed a staff of 
10 for the leather division. 

The House voted only $6,070,000 
for the BDSA, and the Senate raised 
the figure to $6,820,000. While of- 
ficials won't say flatly what this 
means in terms of personnel for the 
leather division, the feeling is what- 
ever comes out, it will allow for a 
larger division by two or three per- 
sons, but not as large as the 10-person 
staff first sought. 

Julius G. Schnitzer is head of the 
division, 


Prime On Film 

Prime Mfg. Co., Lynn, Mass., has 
produced a motion picture of the 
Prime Innersole Process under actual 
production conditions in one of the 
country’s leading shoe factories. 
Prints are now being made and the 
film will soon be available for view- 
ing by interested shoe sales and pro- 
duction personnel. 

Captions will be available in sev- 
eral languages to accommodate the 
foreign market where the Prime 
Process is creating considerable in- 
terest. 

According to Manfred Perhson, 
Prime executive, production reached 
a new high in June when almost 5 
million pairs of shoes were made by 
the Prime Process. 


Barred From Contracts 

The Department of Labor has 
named a shoe manufacturer on a list 
of firms barred from government con. 
tracts on charges of violating mini- 
mum wage, or Walsh-Healey, provi- 
sions. 

The firm is Fiestas Shoes, Inc., Bos- 
ton, the department said. Edgar J. 
Lecuyer of the company also is named 
on the list, 

Actually, the firm was put on the 
list April 6, 1953, the department 
said, in announcing the list officially 
for the first time. 
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BOOKS FOR EVERYONE 
IN THE INDUSTRY 





Shoeman's Holiday 
By Harold R. Quimby 


n the wor 


$1.50 (soft cover)}—$2.50 (hard cover) 


Shoes—Pacemakers of Progress 
By Harold R. Quimby 


The complete development of shoes and their manufacture 
from 2000 B.C. to 1946 A.D. A liberal education to anyone 
in the shoe industry. 

$6.00 


Bank Loans to Shoe Manufacturers 
By E. Morton Jennings 


Leather, shoe men, students, and bankers engaged in loan 
ing money to shoe manufacturers, should have this book. It 
contains a vast amount of sound financial information on 
markets, futures, contracts, labor, shoe machinery and distri- 


bution. 
$3.00 


Tanning Processes 
By August C. Orthmann 


This book belongs in every leather man's library. It con- 
tains usable, essential, every-day leather making procedures 
written by a nationally recognized authority on the chemistry 


$12.50 


and process of tanning. 


Podometrics 
By William A. Rossi 


The most hotly discussed book in the shoe industry. It 
covers the vital subject of foot measurements and foot types 
as they relate to shoes and lasts. It is “packed full” of original 
ideas on tomorrow's approaches to last making. 


$1.00 


All published by 


THE RUMPF PUBLISHING CO. 


300 West Adams St. Chicago 6, Ill. 
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SATURATED 


INNERSOLES 
by HADLEY’S 


For flexibility, conformity, greater structural strength, moisture 
absorption and workability, CHAM-E-FLEX Innersoles set a new 
high standard in quality that tops all competition. Another HADLEY 
FIRST for achievement...and SALES...appeal. Samples available 


SEE YOUR NEAREST REPRESENTATIVE OR WRITE DIRECT 


PACIFIC SHOE COMPONENTS CO. 4360 N. 126th St, JOHN G. MAHLER CO. 
124 W. Sixth S., « Milwaukee 16, Wis. 1314 Wood $t., 
Los Angeles 14, Calif. Dallas, Texas 


HADLEY BROS:UHL CoO. 
514 Calvary Ave. + Manufacturers * St. Lovis 15, Mo. 


Sold and Distributed Exclusively by St. Louis Rubber 
Cement Co., 514 Calvary Ave., St. Louis 15, Mo 
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BEVERLY DIES 


for accuracy 
and clean cutting 
—always. 


Made by United at 
Beverly, Massachusetts 
Binghamton, New York 

St. Louis, Missouri 
and 
by these licensed manufacturers: 





Bee Machine Corporation — Lynn, Massachusetts 

Boston Cutting Die Company — Boston, Massachusetts 

Brockton Cutting Die & Machine Co., Inc. — Avon, Massachusetts 
Echo Supplies Company — Cuba, Missouri 

Foley and Hallquist Die Co., Inc. — St. Louis, Missouri 
Independent Die & Supply Company, Inc. — St. Louis, Missouri 
National Cutting Die Corporation — Manchester, New Hampshire 
Southern Shoe Machinery Company — Nashville, Tennessee 
Western Supplies Company — St. Louis, Missouri 
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“T” DESIGN 


is the source of Beverly Die 
strength without weight or 
bulk. It keeps a Beverly Die in 
shape for as long as it’s used. 
No cross braces are needed. 


Your cut parts fit properly when you use Beverly Dies... because Beverly 
Dies are made “on” the pattern. And you can expect this accuracy for as long 


as the dies are in use! 


The construction of Beverly Dies keeps them in shape under all conditions of 


cutting. This maintained accuracy is important to any shoe. 


You'll find that in addition to excellent die quality, you’ll get delivery and 
economy advantages as well. To get the complete picture, call in a representative 
from your United Branch Office or one of the manufacturers and suppliers listed 


at left. Do it the next time you need dies. 


UNITED SHOE MACHINERY 
CORPORATION 


BOSTON, MASSACHUSETTS 
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Sizeable Project 
When Don A. Koehler, 27-year-old 


Chicago advertising man, walked into 
Associated Orthopedic Mfg. Co.’s 
store at 30 N. Wells recently, he pre- 
sented his problem without delay. 

“My shoes are much too tight,” 
he said. “These size 18 shoes are 
. ” 
just too small for me. 

Joseph J. Kurik and Louis W. 
Friedman looked down at Koehler’s 
feet. Sure enough they were bulging 
out of his shoes. 

Koehler weighs 550 pounds, stands 
& feet 4 inches tall, and is still grow- 
& feet 4 inches tall 1 till g 
ing. Because his business is mak- 
ing personal appearances at special 
events, he travels around much of 
the time and is on his feet quite a 


NEW HOME of Vogue Shoe Co. in Los Angeles is this modern factory where _ lot. He had long since outgrown his 
operations of Vogue's eight factories will be coordinated with a central leather stock size 18 shoes, but was still wear- 
room, warehouse, accounting and office headquarters for Hollywood Skooters, ing them because he couldn’t find 
Berkeley Brogues and Jantzen Shoes. The new plant covers a square block, larger ones. 

has 20,000 square feet of floor space. When he took his problem to Flor- 
sheim Shoe Co. in Chicago, Flor- 
sheim agreed to work on the shoes 
but recommended Friedman and 
Kurik of Associated to make the lasts. 
Associated made plaster casts, then 


1953 PRODUCTION OF SHOES AND SLIPPERS wooden lasts, worked with Florsheim 
IN NEW ENGLAND in making the shoes, and handled the 


fina! fitting and adjustments. 
Denes The shoes, which measured out to 
TOTAL PRODUCTION New New a size 25, were a double blucher type 
sie acta ‘ 1953 ** Lasers Be mers in tan, with plain toe, full leather 
y FF z ew nite roduction Production “ee eee ia aah Tha 
(Production in thousands of pairs) England States of U.S. 1952 lining, and double steel shank. Phe 
Output (Revised) style is simple because Koehler must 
: wear them for all occasions. He re- 

















169,517 ports that they are quite comfortable. 
157,070 

37,913 e 

31,004 


_— Hides For Israel 
aeere The Foreign Operations Admin- 
—. istration has authorized the procure- 
* ment of $160,000 worth of cattlehides 
100,758 for Israel. 
67,165 The source of the hides was speci- 
os as fied as the U. 5., Canada, New Zea- 
5.396 land or Australia, or all of them. 
End delivery date is Jan. 31, 1955. 


MILITARY BUYING 


Shoes and Slipper, Total 166,037 501,180 33. 

Shoes, Sandals and Playshoes, Total 151,905 440,077 34, 

Men’s, total 35,363 98,557 35. 
Dress 29,629 74,664 39. 
Work 5,409 22,613 23. 
Sandals and playshoes 325 1,280 25. 

Youths’ and boys’, total 3,066 18,001 17. 
Dress 2,814 16,918 16. 
Work 234 640 
Sanda!s and play shoes 18 443 

Women’s, total 97,729 222,372 
Dress 68,970 153,133 
Work 734 2,608 
Sandals and playshoes 28,025 66,631 

Misses’, total 6,287 34,304 
Dress and work 3,991 27,891 
Sandals and playshoes 2,296 6,413 

Children’s, total 4,329 29,902 
Dress 3,639 26,977 
Sandals and playshoes 690 2,925 

Infants’ 3,417 

Babies’ 1,714 

Athletic Shoes, Total 1,782 
Men's 1,062 
Youths’ and boys’ 110 

566 





Invitations 


~ 


Boots and Shoes. The Com- 
manding General, Marine Corps 
Clothing Depot, 1100 South Broad 
. St., Phila. 46, Pa., has issued Inv. 

Other 44 5 20 ; e 

. *é 90,000 pr. 8, 
Siceeds bie'Mieeenbens, Total 11,632 = No. 1038 « alling for 50 4) pr Boot 

Men’s 5.393 Combat and 50,000 pr. Shoes, Dress. 

Youths’ and boys’ 89 . . . _ . . ; 

—ae 4,097 Safety Shoes. The San Francisco 

Misses’ 265 Naval Purchasing Office, 180 New 

Children’s 1,144 . Montgomery St., San Francisco, 

Infants’ and babies’ $95 ° Calif., has issued Inv. No. 19479 
All Other Footwear 718 . : ~ ‘ . 

calling for 145 pr. Shoes, Safety, 


*not reported separately Blucher Style. Bid opening July 23. 
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Women's 





LEATHER MARKET REPORT 





Leather Sales Fair To Good 
Superior Tannages Most Active 


Everyone Complains Of Poor Business 
But Much Leather Being Made And Delivered 


New York market continues quiet 
this week as it was last week and 
although some factories returned to 
work, others continued closed and 
some that were opened last week 
closed this, ete. 

Reports from the kid leather divi- 
sion that Ist and 2nd grades of suede 
are in light supply and some sellers 
are 30 days behind in their orders 
for this leather. Price lists range from 
&6c to 93c and down as to color, ete. 
The low price is standard colors, with 
the middle price special colors and 
the high price pastels. Glazed kid 
doing very poorly. Lining kid is 
doing well with black, gunmetal and 
fawn about the best colors. Price 
lists start at 45¢ and down with 36c 
and down about the volume price 
range. 

Calfskins slow with buyers not 
showing much aggressive interest. 
After the vacation period it is ex- 
pected that women’s weight calf here 
will pick up considerably. Price lists 
on suede run from $1.08 to $1.10 and 


where like last year. Prices start at 
30c and down on suede garment with 
volume business 25c¢ and down and 
some say 20c-18c. 

Sole market also very slow in most 
places although one house did report 
some fair movement recently in spite 
of the general closing down of the 
industry. about un- 
changed with 47c about the price for 
10 iron and up. Some report LO iron 
and up bends in light supply. The 
9 to 10 iron bends still 50c with 
middle weight 56c to 58ce and lights 


> 
| rices seem 


up to 65-66¢e. 

Bellies from 27e to 28 as to tan- 
Double rough shoulders 
Single 


nage, etc. 
1c to 48c as to weight. 
shoulders heads on 39c and heads 


off 42c. 


Sole Leather sales plod along. 
Very few large purchases being made 
but plenty of small orders add up to 
substantial total. 
unchanged. 

Light bends bring up to about 68e 
for best. 58 the usual top for 8-9 


Prices generally 


down and on smooth around a $1.00 iron bends with 9-10 irons bringing 
about 50c¢ and down. Sales of 10 
Some interest in suede garment iron and up bends rather slow at 


about 48c¢ and down, 


and down, for women’s weight calf. 


sheep but the volume moved is no- 





Prices and Trends of Leather 


KIND OF LEATHER THIS MONTH YEAR 1953 
WEEK AGO AGO HiGH 





95-1.20 
80-1.05 
85-1.10 
75-90 


75-1.08 
65-93 


67-1.06 
59-1.00 
75-1.15 70-1.05 
55-90 55-90 


67-1.06 
58-97 
75-1.15 
55-90 


CALF (Men’s HM) 
CALF (Women’s) 
CALF SUEDE 

KID (Black Glazed) 
KID SUEDE 45-95 45-95 48-91 80-96 
PATENT (Extreme) 52-62 52-62 55-60 60-64 
SHEEP (Russet Linings) 15-23 15-23 18-32 18-32 
KIPS (Cembination) 48-52 48-53 54-61 64-68 
EXTREMES (Combination) 44-49 45-50 49-53 56-59 
WORK ELK (Corrected) 34-38 34-38 39-43 38-45 
SOLE (Light Bends) 64-68 64-68 66-69 68-72 
BELLIES 27-28 27-29 27-30 26-29 
SHOULDERS (Dble. Rgh.) 44-48 44-48 51-55 51-56 
SPLITS (Lt. Suede) 32-38 32-40 33-39 35-39 
SPLITS (Finished Linings) 17-22 17-22 18-22 24-26 
WELTING (% x %) 7-7% 72 7% 74 8 
LIGHT NATIVE COWS 1544 15'%4-16 18-181, 20% 


All prices quoted are the range on best selection of standard tannages using quality 
rawetock. 
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Sole Leather Offal steady. 
Bellies probably the most active de 
partment with greater interest this 

double shoulders. 
shoulders and 


week in rough 


Single heads un- 
changed, 

Bellies bring up to about 28e for 
best, up to about 27¢ for what is 
still good merchandise, Less paid 
for some others for various reasons 
Good 


about 38 and down. Some carefully 


single shoulders quoted at 
selected shoulders reported moved at 
We. Double roughs found a slightly 
better market early in the week and 
Me for TR leather seems about the 


good stock. Some 


average paid lor £ 


brought less because of raw material 
used and some brought all the way 
up to 48c, This latter for very best 
lights. Anywhere from 14 to 17 
paid for heads. Buyers usually got 
what they paid for with quality ac 
counting for most of the difference in 
quotations, Fore shanks quoted at 
20¢ and down; hind shanks at 23 


and down. 


Calf only moderately active. 
Old orders being rapidly filled, new 
orders usually small and for quick 


delivery. This week men’s weights 


seemed to fare slightly better than 
women’s. Next week may disclose 


_/Armour's~ 
"Cel 7.05 Gm 4 
Leathers 


U.S.A 


BABUCK 
we 


Suede grain 
simulating 
buck ... 


4omaur leather 0 


aa ile \clo Mea le) 3 fe), mem 14) me aelis | 





the opposite. Few reports of sub 
stantial orders but a few tanners say 
that many small orders make fair 
billings. Prices generally unchanged. 

Men’s weights bring up to about 
$1.00, though a few 
slightly more. Leather down to about 
B7c grade sells easily while lower 


tanners ask 


grades continue a problem. Somehow 
or other these grades get sold, but 
at what concessions is kept secret 
Women’s weights having a dull 
week, Up to about 96c asked for 
very best small skin leather, Stand 
ard sized skins usually start at 9% 
for top selection at one store, at about 
Wc at another. Tanners of so-called 
popular priced leather ask about 83- 
Suede calf 
having slow time at $1.20 and down 
Heavy suede for unlined shoes gets 
about the same 


B5e for top selections. 


fair volume at 
prices, 


Sides getting fair amount of 
new business but big call for 
quicker deliveries against old orders. 
Prices of tannages hold 
firmly to last week’s levels. Volume 
tannages have to fight for every sale 
and prices are a matter of bargain- 
ing. 


Good combination tannages quote 


super ior 


up to about 53c for heavy kips, 
slightly less for lighter stock, Best 
extremes bring 50c and down while 
much can be bought at about 46« 
and down. Large leather 
about 44c for very finest. 

tanned kips quoted at 
17-50c for good tannages, Best ex- 
tremes bring up to about 46c: large 
leather up to about 12¢. Work shoe 


leather brings 26c and down for best. 


brings 


Chrome 


up to about 35c for most lines, 


Sheep sales fair to good. Much 
erying but billings mount up. Linings 
account for most business done with 
colored vegetable getting fairly good 
piece of the total. Garment sheep 
plods along without too much life. 

Russet boot linings quoted at 25« 
and down with some superior and 
carefully selected leather bringing a 
few cents more for specialty pur- 
poses, Shoe lining russets quoted at 
23c and down, get most of their 
business at 14-20c. Colored vegetable 
linings sell very well at 25c¢ and 
down, fairly well at 27¢ and down. 
Chrome linings having fair week at 
$0c and down 

Split tanners busy. Linings very 
active but competition continues to 
keep prices below a satisfactory level. 





From California Comes — 


GLOVE TANNAGE SIDES 
CHROME SPLITS FINISHED FOR UPPERS ‘ 


4101 Whiteside St. 


Los Angeles 63, Calif. 








Sine 


CASUAL 
LEATHERS 


respect, 








22 


: LOS ANGELES TANNING CO. 
‘ 


GYPSY" 
Dyed through, it is a character leather in every 
GLUVHIDE* 
back, quality leather. Preferred by outstanding 
casual shoe manufacturers 


HEBB LEATHER CO., inc. assent nase 


eS we geet ee ee eee tnt a neces 





a 


A soft, mellow, full grain leatner. 





A full grain, neutral ° 


Copyright pending 








LEATHER and SHOES 


Light suedes do well with a few tan- 
ners, moderately well with most. 

Up to 22-20-l8c asked for best 
finished lining splits. Other lines 
ask a variety of prices with most 
business done at the 14-20c¢ level. 
Finest suede linings quoted at 26: 
and down, plenty at 23c and down. 
Best non-slip splits bring a satisfac- 
tory 23c and down while 17c¢ nearet 
the average paid. 

Light 
orders at 36c and down, nibbles at 


suedes found some new 
36c and down, Up to about 42c paid 
for heavy suede of best reputation, 
up to about 40c for still fine leather. 

Sole splits move fairly steadily at 
unchanged prices. 


More work glove activity this 
week as many firms resume opera- 
tions following shut-downs for an- 
nual vacations during the past couple 
of weeks. More inquiries for work 
glove leather there 
seemed a better feeling around the 


reported and 


trade. 

Some interest shown in less desir- 
able productions which were bought 
at a cent or two less to make up 
cheaper lines of work gloves that 
will meet fairly keen competition. 
However, top quality productions are 
holding steady. 

Work glove splits in LM weight 
quoted at l4¢ for No. 1 grade, 13« 
for No. 2 «rade and i2c for No. 3 
grade. In M weight, work glove 
splits quoted at L5e for No. | grade. 
l4c for No. 2 grade and 13ec for 
No. 3 


grade. 


Garment leathers still mixed. 
In certain quarters, a litthe more in- 
quiry reported. In other directions. 
a very quiet condition prevailed. 

This condition also reflected in 
prices, holding steady in some quar- 
ters and a shade easier in others. 
For example, sheepskin garment 
leather prices quoted steady at 31- 
33c and down ‘but in other directions 
as low as 28-30c was quoted on 
suede, some sellers apparently mak- 
ing concessions to stimulate business. 
Grain finish held up to 34-36¢ and 
down for good tannages. 

Meanwhile, some steady business 
reported in good tannages of horse 
hide garment leather at 36c and 
down. Demand for cowhide garment 
leather, however, was spotty. Some 
sellers able to realize steady prices 
of 31-32c¢ while others having a hard 


time getting those prices. 


Bag, case and strap get new 
orders, While the quantities involved 
were not large, nevertheless business 
hooked at going prices, which was 
considered encouraging in view of 
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Powdere super prue ags, cl 
the slow market that prevailed during 65% G super spruce, bag 
Spruce extract, tks., f.0.b. wks 
. 91 “| Myrobalan extract, solid, 55% tannin 
Case leather ot 2-260 ounce still Myrobalan extract, powdered, 60% tan P ; ( 
. 2.42 2.214 nin foot, prime 
quotable at 42-43c and 3-3) ounce Valonia extract, powdered, €3% tannin ‘2.0. Chien 
at 43-44c. Russet strap leather un Quebracho Extract, Powdered, Swedish Le, f£.0.b. Chicago 
- spray dried, 76-78% tannin N tsfoot, sulphonated 
changed, Grade A quoted around 50% Wattle Extract, Powdered, Swedish », denatured, des 
6 ot . 73% tannin Waterless Moe 
nce, Powdered Spruce, spray dried, Swedish \rtificial 
Myrobalan, Swedish, Powdered 68-70% Chamois } 
“0 oO” Oakwood, Swedish, solid, 60-62% Common degras 
ounce. 58c for 8/9 ounce. Ole for Oakwood, Swedish powdered, | 64 66% Neutral degras 
Larchbark, Swedish, solid, 54-56% " . 
( » . , sulphonated Tallow 
1/10 ounce and O4e for 10/11 ounce Larchbark, powdered, Swedish spray iphanaaeh Selon 
’ > dried, 58-60% Sponging compound 
Glove leathers wanting. A! ee plit O11 
Tanners Oils sulpnonated sperm, 25% moisture 
: . Cod Otl, Nfid oose basis, gal 90 Petroleum Oils, 200 seconds vise tks 
an increasing influx of — orders. Cod, sulphonated, pure 25% mols- fob 
} | ler : | } } ture 13-.13'% Petroleum Olls, 150 seconds vise, tks 
leat ler dealers comp ain that their Cod, sulphonated, 25% added mineral fob 
P ; ‘ ; 11% y etroleum Olls, 100 seconds vise, tks 
s es are agg oO, 
al ar still igging Cod, sulphonated 0% added mineral fob 


Glove pigskins doing as well as 


l.c.l 


the past several weeks. 


for } 5 ounce, y21 for ) 
rd for 6/7 ounce. 566 for 7/8 


though glove manufacturers report 


>..: Castor oil, No. 1 CP. drs. Leb . *Imported Extracts are plus duty 
any leathers. Prices range from 


$1.00 down with buyers’ ideas around 





60 to 65c for a good cuttable grade 
Cabretta) demand is fair. Prices 
steady at 75c. 70c. 65c. 60e. 50e, 40. 
33c and 26c. The low ends move 


easily. 


TANNING MATERIALS 


New Quebracho Prices : 
Spur Tanner Sales \ 1) OW 


Tanning materials, extracts and SN 
oil continue to move along at mod N than Say l 
erate price with quebracho drawing WN 
good interest because of new prices 
Tanners buying on new “guaranteed” 
tanning basis realize they are actu 


waeicmtad: f seyle begins 


former “basis of tannin” quotations 
First major price change in que eeeeee 


bracho extract in several years finds 
11 3/64 cents guaranteed 63% tan 


wo rina a TE 1 os the wood. 


for clarified, guaranteed 640 tannin 


Raw Tanning Materials 

Divi Divi, Dom., 48% basis shp't, bag $72.00 

Wattle Bark, ton ‘‘Fair Average’’ $98.00 

‘‘Merchantable’’ $94.00 

Sumac, 28% leaf ; ; $120.00 
Ground $115.00 

Myrobalans, J. 1's Bombay $42.00 
Sorted $46.50 
Genuines $48.00 
Crushed 42-44% .. $62.50 

Valonia Cups, 30-32% guaranteed .....$49.00 

Valonia Beards, 40-42% guaranteed 

Mangrove Bark, Ecuadorian 

Mangrove Bark, Colombian 

Mangrove Bark, 38% E. African 


Tanning Extracts* 
Chestnut Extract, Liquid (basis 
25% tannin), f.0.b. plant 
Tank cars 
Barrels, c.! 

Barrels, 1.c.! § “SS : 

Chestnut Extract, Powdered (basis . LAST CORPORATION 
60% tannin), f.0.b. plant . 

a ot oa 335 East 27th Street, New York City 
ags, i.c 

Cutch, solid Borneo, 55% tannin , 08% 

Hemlock Extract, 25% tannin, tk. cars 
f.o.b. works 0625 
bbis. c.l 06% 

Oak bark extract, 25% tannin, 

\ 1 a? 

Quebracho Bztract: mens america's foremost fashioners of 
Solid, ord., basis 63% tannin, c.! 11 31/64 
Solid clar., basis 64% tannin, c.l 12 3/16 

Wattle extract, solid, c.1., East African 

60% tannir 09 

Wattle extract, solid, c.!., South African 

60% tannin 
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_ LIQUID 
POWDER 


WATTLE 
CHESTNUT 


TANNERS EXTRACTS 


IMPORTERS AND 
MANUFACTURERS 


STANDARD 


DYEWOOD 
COMPANY, INC. 


40 LOCUST STREET 
MEDFORD, MASSACHUSETTS 








WU 
© SPRUCE EXTRACT 
wUH 
© POWDERED SUPER SPRUCE 
Wut 
® LACTANX 
Viutt 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 36, N. Y. 


OPERATING PLANT AT 


Erie, Pa. 











Advertise Effectively 
and Economically through 
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HIDES AND SKINS MARKET REPORT 





Cautious Buying The Rule 
As Vacation Period Ends 


Export Sales Continue Big Factor But 
Tanners Show Small Inclination To Splurge 


Big packer hides mixed. The 
supply and demand situation received 
closer scrutiny from a good many 
tanners this week. 

Current offerings involve mostly 
July forwerd productions which nor- 
mally receive the broadest demand 
because of seasonal requirements for 
best quality hides on the part of 
many specialty tanning outlets. In 
recent weeks, domestic tanner interest 
has not been very broad. 

Dealers and traders as well as ex- 
port buyers have taken larger quan- 
tities with export business still a big 
factor in the market. Latest figures 
received this week show that U. S. 
exports of cattle hides reached an 
all-time high in May totaling 543,000 
hides and for the first five months of 
this year net exports amounted to 
1,859,000 hides according to the 
Tanners’ Council. Packers report 
that some export business in hides 
is being done practically every week. 

Dealer purchases of light cows at 


15sec for northerns and river points 
a feature in trading early this week. 
About 16,000 sold at that price which 
was established in volume business 
late in the preceding week. Also, 
several cars of heavy native steers 
sold at steady price of 12c for river 
points, 

Some business done in branded 
steers involving mixed lots at going 
prices of 10c for butt branded and 
heavy Texas, 9c for Colorado 
steers. Interest in branded cows, 
however, rather limited at the 12c 
level established on sales of about 
9,000 of July takeoff late last week. 


Independents move. Packers’ 
Ass'n. participated in this week’s 
light cow trading, selling total of 
1,700 at 15sec. This seller also 
moved 1,200 heavy native steers on 
steady basis of 12'c. 

A large independent lowa packer 
was an active seller, clearing the 
following hides from Ottumwa plant: 





HIDE FUTURES 


Close 

July 22 
July 13.64T 
14.20T 
14.68B 
15.07T 
15.45B 
15.90T 


October 
January 
April 
July 
October 


Close High Low Net 
July 15 for Week for Week Change 
13.68B 13.82 13.64 —04 
14.29T 14.59 14.15 —09 
14.94T 15.10 14.69 —26 
15.35B 15.25 15.07 —28 
15.75B 15.65 15.47 —30 
16.15B 15.90 15.87 —25 


Total Sales: 263 Lots 








HIDE AND SKIN QUOTATIONS 


Present 


Heavy native steers 
Light native steers 
Ex. light native steers 
Heavy native cows 
Light native cows 
Heavy Texas steers 
Butt branded steers 
Light Texas steers 

Ex. light Texas steers 
Colorado steers 
Branded cows 

Native Bulls 

Branded Bulls 8'4- 9 
Packer calfskins 40 -42'), 
Packer kipskins 20 -25 


91/,-10 


Month Ago Year Ago 

114-12 16 -16'% 

-14% 17-17% 
19 18', 20'%-21 

13'4-14% 1314-14% 17. -18% 
1514 1514-16 19 
10 10 134 
10 10 13'% 
12.24N 12 15% 
14N 13% 
91, 9, 
11, 12 -12% 

9',-10 9',-10 

8'4- 9 8',- 9 

40-42%, 45 -46"% 4-55 
a3 «25 24 -29 25 -31 


Week Ago 
12 -12% 
141-15 14 


NOTE Price ceilings have now been completely ended by the government. All 
remaining goods and services have been removed from price controls. All regulations 
winding up controls require that applicable records be held until April 30, 1955. 
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1.000 ex. light native steers 19c; 
1.900 light native steers 144oc; 750 
butt branded steers at 10c for July 
and 914 for May-June; 800 Colorado 
steers at 9c for June-July takeoff. 
This packer also sold 2,400 Sioux 
Falls branded cows of rather light 
average at 12c. 

New York packers last sold native 
steers at 13c, butt branded steers at 
10! ot and Colorado steers at 10c¢ for 
July salting. 

Southeastern hides such as Atlanta- 
Moultrie productions of light aver- 
age weight bringing L7!c for na- 
tives and 15sec for brands. 


Small packers drag. Some 
sellers have attempted to move hides 
of prior July takeoff and in certain 
instances were successful, particu- 
larly if willing to accept discounts. 

Prices on current production, 
meanwhile, have held fairly steady. 
Light hides such as southwestern 
productions averaging around 40- 
12 Ibs. quoted around 1414-15e flat 
fob. shipping points and midwestern 
productions averaging up to 45-46 
lbs. have sold in the range of 12-13c 
selected fob. shipping points. 

Medium weights averaging from 
18 to 52 Ibs. have sold mostly around 
11-l]'%4c selected fob. midwestern 
points while heavier stock discounted 
proportionately, productions aver- 
aging 52-54 lbs. going around 10'oc 
with brands usually at 1c less. 

Demand for small packer bulls 
limited and prices easier. One car of 
82 tb. avg. bulls sold down to 7'« 
selected fob. 


Country hides holding. Occa- 
sional export sales helping to main- 
tain prices. 

Some additional export business 
reported this week at 9%c fob. 
Chicago for mixed lots of locker- 
butcher and renderer hides averag- 
ing around 50 tbs. Tanner and 
dealer purchases at country points 
made sparingly at 8'c fob. 

Locker-butcher hides free of ren- 
derers averaging from 48 to 52 lbs. 
sold in a range of 9-9'c flat 
trimmed fob. shipping points. Some 
sellers asked up to lOc on locker- 
butchers and 9¢ on renderer hides 
alone but could not find ready 
buyers. 

Glue hides in carlots ranged 7- 
7c and country bulls held around 


51 oC fob. 


Calf and kip uneasy. Feature 
development this week was the sale 
of 12,000 July southwestern kip from 
Ft. Worth, Dallas, San Antonio and 
Lake Charles by one big packer at 
23c with a few overweights included 
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at 20c, these prices a cent under pre- 
vious volume trading levels. 

Same packer sold 2.800 kip from 
Nashville, a premium point, at 35c. 
Meanwhile, offerings of River kip 
and overweights were available at 
previously paid price of 25c. 

Offerings of northern allweight 
calf at 42!4c slow to move as buyers’ 
ideas were somewhat lower near 40c. 
Last sales involved St. Paul and 
Chicago heavy calf at 42'2c while St. 
Louis production brought 40c, Sales 
of about 3.000 Birmingham-Atlanta- 
Tifton 15-30 tb. kip were reported 
by one pac ker at 19e. 

Packer regular slunks remained 
unchanged at $1.50 and large hair- 
less at 80c as based on last. sales. 
Business in small packer and country 
skins continued rather slow due to 
most buyers and sellers being apart 
in their ideas. 

For carload lots of small par ker 
calf, sellers asked upwards of 30-32 
while buyers talked as low as 2c. 
Small packer kip remained around 
16-l8c. Country calf held at 19-20 
and kip around 12e. 


Horsehides mark time. Latest 
domestic business in northern slaugh- 
terer horsehides reported at $8.75 


trimmed and at $9.75  untrimmed 


Yolml ol 7/7, Amel 10) 43) 


fob. shipping points Some sellers 
of very choice lots still ask more 
money by as much as 50-75e but 
have found buyers passive due to 
trade reports that French horsehides 
have been bought at cheaper prices 
as well as French fronts as low as 
$5.75-5.80 c&f. New York. 

Domestic northern fronts difficult 
to sell at $6.00 in view of the above 
noted Import business Butts seem 
barely steady at $3.90-4.00 for 22” 
and up. 

French horsehides situation has 
eased since removal of govt. con 
trols. France is one of the few 
countries where the horse population 
has increased and the upturn is at 
tributed to use of horses there for 
food. 


Big packer shearlings firm and 
very good quality midwestern No. Is 
have sold up to $1.85 while No, 2s 
have ranged $1.20-1.25 as to sellers 
and No, 3s brought up to 70 

Fairly good demand for best qual 
ity shearlings but poorer quality 
productions have to be discounted 
For example, some less desirable 
No Is sold at $1.50 and similar 
description No, 2s at $1.05 

Spring lamb pelts have been com 


paratively quiet and best prices re 
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ported paid of late have been $3.25 
for good packer westerns and $2.75 
for natives, per cwt. liveweight basis. 
Last reported sale of good full wool 
dry pelts was at 30c fob. Chicago. 

Pickled skins still showing an easy 
undertone in the absence of any real 
demand and the market is nominally 
quoted at $11.00 to $12.00 per dozen 
awaiting sales. 


Dry sheepskins lag. Buyers and 
sellers still about $1.00 apart for 
Brazil cabrettas, Reports from origin 
that shippers’ ideas are still $13.00 
fob. for regulars although some of- 
ferings in the market at $12.50 fob. 
Most buyers’ 
$12.00 fob. 

Specials held at $16.00 fob. and 
buyers’ ideas around $15.00 fob. 
Only odd lots have been selling of 
late, usually to regular buyers by 
regular shippers. 

At the Australian wool sheepskin 
auctions, Melbourne market gene: 
ally one to three pence lower with 
fine wools least affected. At Sydney, 
52,000 offered. Medium and strong 
crossbreds firm. Sheep, 
2 inches and up, two to four pence 


ideas are not over 


56s and up. 


while all others were one to two 
pene hd lower, 


le, FOUN g 
~~ wars 


{a il’ 1" 
ih ut 


TANNER'S SUGAR e 
CHEMICALS 


Pickled skins resting. New Zea- 
land market about finished and un- 
less some trading develops in spot 
lots, there will be very little business 
for shipment. Doubtful whether any 
material sales will be noted now until 
next year. 

lranian pickled sheepskin market 
also slow and nominal. Very few 
offerings at prices that buyers seem 
interested in even though shippers 
have come down from their recent 
levels, 

Domestic market weak and buyers’ 
ideas are not over $11.06 for good 
spring lambs. 


Reptiles spasmodic. Although 
some interest evident, trading limited 
due to price differences of buyers 
and sellers. 

Following late sales, shippers have 
firmed up in their ideas and refusing 
last trading basis. Bids of 36c re- 
fused for Madras bark tanned whips, 
1 inches up, averaging 4%, inches. 

)/30 selection, An offering at 38 
withdrawn and up to 40c asked by 
other Skins running 4 
inches up, averaging 4! inches, 70 
30 selection, available at 34c but too 
high for buyers. 

Wet salted back cut Agra lizards 


held at 26-27¢ for 9 inches up, aver- 


shippers. 


for producing... 
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aging 10 inches, 60/20. selection, 
with buyers’ ideas around 25c¢ while 
10 inches up, averaging 11 inches, 
held at 34c. Most shippers trying 
to make combination sales of back 
and belly cuts as they have relatively 
few back cut lizards available. 
Calcutta’ oval grain back cut 
lizards, 40/40/20 assortment, 90/10 
sclection, held for 18c. Wet salted 
ramgodies, 10 inches up, averaging 
14/15 inches, 70/30. selection, held 
at lOc while alum tanned 
snakes, 3 inches up, averaging 314 
inches. 70/30 selection, available at 
8c and skins averaging 3! inches 
at 12c. A little interest recently but 
only for the 34% inches alone. 
Season for Brazil back cut tejus 
finished but it is expected that offer- 
through of skins 
held by various “speculators.” Some 
20/60/20 available at 0c fob.. which 
buyers slow to meet as their ideas 
last paid. 
interesting 


go 
15 


water 


ings may come 


seem to be top at 76e fob., 
Sellers having difficulty 
buyers in ring lizards or crocodiles 


and alligators. 


Deerskins in demand. Chief 
complaint of selling quarters is the 
lack of offerings. They claim that 
there is good interest for skins but 
in absence of offerings, it is difficult 
for them to try out the market. 

Brazil ‘jacks’ could be sold at 60 
fob. basis importers. New Zealands 
also in fairly good demand but here. 
it is more a matter of price. Some 
offers are available but at prices 
above the ideas of buyers here. 

Central American descriptions also 
salable. 


firmed 


relatively few sales con- 


Pigskins lack zest. burope 
showing less interest: while buyers 

Fulton County are only interested 
in spot skins at a price. 

Some spot lots of grey Juruas sold 
at) $2.30-2.35, basis manufacturers 
while Para grey peccaries available 
at $2.00-2.05, basis manufacturers. 
with buyers’ ideas slightly less. Blacks 
slow and offerings of Paras at $1.10 
failed to interest buyers. Ideas are 
generally not over $1.00. 

Manaos black pecearies salable at 
$1.25, basis manufacturers, but few 
available. For shipment, there is very 
little interest at the present time as 
buyers realize that anything bought 
now will come in too late for this 
season and they are not anticipating 
next season's requirements. 

Offerings of wet salted Para capi- 
varas at $1.60-1.65 fob. and = dry 
Paraguay carpinchos at $2.45 c&f.. 
without interesting buyers. 
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ITALIAN TANNERY DEVELOPMENTS 


New Hydraulic Methods Are 
Improving Tanning Machinery 


European Leather-Making Is Utilizing Several Advantage: 
Of | ancl Techniques To § ficie “ut Cost: 


By Dr. Luigi Guarinoni 
L. Rizzi & Co., S.p.A 


mn 
Hk introduction of the hydraulic 


opening and closing in tanning ma 
chinery, now used by the leading 
manufacturers, marked the first step 
in the utilization of hydraulic devices 
in the tannery. 

The idea of creating hydraulic 
mechanisms also for the other opera 
tions of these machines feeding, 
grinding. reverse motion scemed 
particularly worth special study 
The Rizzi Co., S.p.A., was attracted 
by the obvious affinity between the 
smooth, gentle, uniform operation of 
hydraulic-powered devices and the 
softness of leather, which they were 


to proc ess. 


These characteristics of hy- , r 
draulie rie hanismis eee ed ich ally alt aricularty he scnaean night? a 
suited for leather. If we could sub in fact, was a main source of vibra 


, ons chanis at nee , 
stitute the mechanical feeding with tions, a mechanism that needed fr 


a hydraulic one: that is, find the quent substitutions. For the way 


possibility of driving hydraulically these gears couple is unfortunately 
both rollers through which the leather the hide thick * hI 
is fed into the machines (Flesher, in the hide thicknesses, the Inevitabl 
Setting Out, Wringer, Unhairing 
~ udding), we would gel many essen 


tial advantages. This would permit The hydraulie feeding could d 


wear of the rubber roller, and the 
wear of these gears, alter it. 


us to eliminate one electric motor, without all that, and insure, by its 
the reduction gears, and the gears very nature, an absolutely chatter 
coupling the rubber roll with the less drive Furthermore, the hy 
top rolles draulic unit. with its automatic lubri 


This last simplification scemed to 


subject to changes. The variations 


( nate another item 
nm otha upke ind maintenance of the 
nachines \bove all. the absene 

I ms would undoubtedly result 
in an improvement in the quality of 
the leather 

With all that in min 
tur work of research and Xperime 
Consider the fleshing machine We 
wanted to build a machine with only 
one hydraulic unit This meant that 
the same hydraulic unit ought to d 
ill the three operations openin 
and closing, feeding and grinding 
thus doing away with two eleetris 
motors, the reduction gear and the 
oupling gears 

This goal did not seem lnpossible 
since the three operations were di 
tinct and separate Only, in order 
to get the best efheieney, we had 
design our own hydraulic unit esp 
cially conceived for tannin ma 
chines. This we did. Had we used 
i hydraulic unit only for the opening 
and closing operation, we would have 
utilized only L6 percent of its power 
In using the same unit for the thre 
operations, we were using MW) percent 


thus tripling its efheiency 


But there was another advan- 
luge. In keeping the thre operation 
separate, oul rollers did not rotate 
when the machine was open. Only 
ifter the machine closed did the twe 
ollers start rotating, both driven 
This abolished the jolt that rotating 
rollers underwent when brought in 
mtact with the hides by the 


yperatior 


Designing our own hydraulic unit 
gave us the possibility of incorporat 
ing it inside the machine Its most 
logical place eemed to us on the 
frame of the oil tank, thus reducing 
to a minimum the length of the oil 
tubing. As a matter of fact we had 
these tubings cast into the metal of 


said frame. where also all other con 
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ponents of the hydraulic equipment 

pump, filter, ete.—could be com- 
pactly located, The design of the 
machine became then very stream- 
lined, while the enclosure of all hy- 
draulic parts inside the left-hand 
cover insured their protection from 
dirt and dust. 


Once this fully hydraulic flesh- 
ing machine was built, the idea of 
designing three other machines (Set- 
ting Out, Unhairing, Seudding) on 
the same principle occurred to us. 
Thus we had four machines with in- 
terchangeable parts. 

Since the grinding was not neces- 
sary for the Setting Out machine, as 
well as for the Unhairing and the 
Scudding, we assigned the third hy- 
draulic operation to the 
motion, so useful for spot re-working 
of the hides when driven by the 
characteristically perform- 
ance of hydraulic power. The adop- 
tion of the hydraulic feeding also 
gave us a good chance of improving 


reverse 


smooth 


the operational safety of the ma- 
chines. We studied a safety device 
that instantaneously stops the feed 
rollers in emergencies, insuring the 
highest safety for the 
worker. 

Finally, the hydraulic feeding al 


degree of 


lowed us to supply the machines with 
a simple device for changing the feed 
speed, which is very convenient when 
the same machine is used for dif- 


ferent types of hides. We developed 
a system that allows six variable 
feed speeds. In selecting the desired 
mark on a simple dial, the operator 
may go from a maximum feed speed 
of 170 feet per minute to as low as 
the machine is adjusted for. 


CLASSIC CASE. 


On Spot 
With Labor Unions 


A novel labor union case involving 
Bickford Shoes, Inc., Milford, Mass., 
is up for decision before the Na- 
tional Labor Relations Board. 

Involved in the case are these, 
among other issues: 

1. Can a group of labor union 
members be the landlord of a shoe 
factory? On this, the answer seems 
to be affirmative, just as they operate 
banks, trucking businesses, and other 
enterprises. 

2. If so, can the labor union mem- 
bers require that its members get first 
crack at any jobs when a shoe com- 
pany leases the factory? Or can it 
require local citizens get second crack 
at the jobs? And citizens of the 
nearby area get third crack? 

3. If it can require this, can it 
compel the shoe company leasing the 
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plant to tear up its contract with an- 
other union? 

On point three, the general counsel 
of the NLRB has ruled this practice 
should not be allowed, as has Local 
138 of the Boot and Shoe Workers 
Union, AFL. But Bickford Shoe and 
the Shoe Workers Association, Mil- 
ford, Mass., take an opposite view. 

Summing up, a trial examiner for 
the NLRB, Ralph Winkler, sided with 
the association and the shoe com- 
pany, and said: 

“At first blush, this case seems an 
open and shut one, with the conduct 
respecting the association and its con- 
tract’ constituting the  classic-type 
violations of the statutory provisions 
involved. 

“But what first appeared as classic 
is really novel in my opinion, as ap- 
pears from a consideration of the as- 
sociation’s genesis in 1934 and sub- 
sequent related events.” 

The facts are these: Bickford was 
manufacturing shoes in Boston, but 
in Dec., 1953, switched to Milford. 

There it moved into and leased a 
factory 
The association. composed of shoe 


owned by the association. 


workers and some local citizens, and 
managed by trustee, was formed in 
1934 to try to bring a revival of the 
shoe industry in the community. 

In order to lease the Milford plant, 
Bickford was required to sign a con- 
tract in advance to employ associa- 
tion members, and fixing the wages, 
hours and the like. Then, it got the 
lease. 

But employes at the Boston plant, 
members of Local 138 of the Boot 
and Shoe Workers Union, AFL, asked 
they be given first crack at the jobs 
in Milford. After all, we have a con- 
tract, said Local 138, 

Maurice Shaer, president and gen- 
eral manager of the company, refused 
to bargain with the AFL unit on this 
question, and said he was barred 
from doing so by the conditions of 
leasing the Milford plant. 

The question is a touchy one, ac- 
cording to NLRB, with the board 
itself expected to split on the final 
decision, which may come this sum- 
mer. 


Hides For Greece 

A total of $27,000 worth of hides 
and skins for Greece has been author- 
ized by the Foreign Operations Ad- 
ministration. 

Sources named are the U. S. or 
Canada, Australia, and New Zealand. 

An Oct. 31, 1954 deadline has been 
put on completing the contract. Jan. 
31, 1955 is deadline for delivery. 
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producing some 900 pairs daily of 


children’s, MISses ind litel yents 


PEOPLE st 


About industry personalities coast to coast 





@ Fred Rueping Leather Co. has branches. Jack L. Bruce succeeds 


named three men to cover the New 
England territory formerly handled 
by the late Charles B. Floyd who 
died July 5 after an illness of several 
months. The territory will be split 
among Frank §. Gould and Frank 
J. Fitzpatrick, both Rueping sales 
men for the past 30 years, and 
Edward J. Sweeney, who joined 
Rueping in 1947. No successor will 
be named to Floyd’s post. as New 


England branch tnanager. 


@ Milan B. Mann, Los Angeles hide 
broker, has been enrolled as a member 
of the National Hide Association. 
Mann has been a hide broker on the 
Pacific Coast for many years and is 


| | 
well known throughout the area. 


@ L. J. Schaefer, general manager 
of Brown Shoe Co.’s Naturalizer 
Division, sailed recently for Hono 
lulu where he will attend the Harvard 
Business School’s Advanced Manage 
ment Program for six weeks at the 
University of Hawaii. The Program 
is a refresher course covering all 
phases of executive supervision in 
business administration. Schaefer will 
return to St. Louis around Sept. 15. 


e Frank P. Hamm has been elected 
president ot George G. Hodges, Ltd., 
Montreal, Canada, manufacturer of 
women’s dress shoes. Hamm has been 
vice president and sales manager of 
the firm for the past two years. 


@ Jacqueline Dempsey has resigned 
as fashion coordinator of Capezio, Inc. 
She will be married shortly and reside 
in San Francisco. No successor has 


been appointed as yet. 


® Trimfoot Co. of Farmington, Mo., 
has named E. J. Crowell as Eastern 
sales manager of the firm with head 
quarters at the Marbridge Bldg. in 
New York City. Van Sutton has 
been appointed Midwestern sales man 
ager with headquarters at the firm’s 


othces in Farmington. 


@ R. H. Slate has been named Pacific 
Coast sales manager of the footweat 
and general products division of 
United States Rubber Co. With the 
firm since 1929, he has served suc 
cessively as district sales manager of 
the Denver, Seattle and Los Angeles 
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him as Los Angeles district sales man 
ager. Frank J. Yohan was named 
district manager of New York and 
Joseph Anastasio as sales managet 
of the Buffalo branch. 


® Philip B. Chapman has been 
named buyer for Dunham Bros. Co., 
Brattleboro, Vt., footwear distributor. 
He succeeds Vern H. Winchester 
( hapman 


who is retiring on Aug. 1. 


has been assistant to Winchester since 
1949 and was 
with Lissak & Co. and Benjamin Walk 


= Ca 


® Abe Katz has joined M. Becker 
man & Sons, Ine., 
of its Auburn, Me., 


| in charge of the firm’s recentl, 


previously associated 


is Supe! intendent 


plant. He will 


organized Goodyear welt unit, now 
g 


NEW PRESIDENT of St. Louis Shoe 
Manufacturers Association is A. V. 
Wheeler, leading shoe executive 
from International Shoe Co. Wheeler 
succeeds Fred J. Weber of Weber 
Shoe Co. as head of the midwest 


group. 
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News Quicks 


About industry happenings coast to coast 





Colorado 


® A, G. Eaker Co., retail chain in 
Denver, is reported to have purchased 
O'Brien's Shoe Store at 8485 Colfax 
Ave., also in Denver. Eaker will 
operate the store under the trade sty le 


of Bolton’s Shoe Store. 


Connecticut 


© Rogers Corp., producer of 
chemical-and-fiber specialty materials 
and impact phenolics, will change its 
address effective Aug. 1, On that day, 
Goodyear, Conn., where the company) 
has its main plant and general offices, 
will take the 
The change is based on a petition to 
the Post Ofhce by a 


majority of local boxholders. Effec 


name Rogers, Conn. 

Department 
1 

tive with the change, the company 


administrative 
Plastic 


will consolidat« its 
Rogers 


facturing facilities will be continued 


facilities in manu 
1 
at Manchester, Conn., where the com 


pany has been located since 1832 


®@ The National Safety Council’s new 
book, “Safety Devices and Ideas,” 
describes more than 90 safety devices 
tried and found effective in plant use, 
The devices were originally part of a 
safety gadget show presented during 
the chemical sessions of the 1953 Na 
tional Safety Congress. Most of the 
devices are not commercially available, 
having been thought up and con 
structed by plant personnel to meet 
some particular hazard. Each idea 1s 
illustrated with 
which shows clearly the details of 


a large photog aph 


construction, 


® The National Hide Association 
reports that keynote speaker at its 
Oct. 27 Convention in Chicago will 
be Dr. Samuel Hoover of the research 
division of the Department of Agri 
culture’s Philadelphia laboratory, An 
other featured speaker will be Emery 
Huvos of Irving Tanning Co., Boston 


Indiana 
® Marshall O. Smith 
Smith’s Shoe Store, retail family 
footwear chain, is moving its head 


trading as 


quarters store at La Porte from 501 
to 612 Lincoln Way after Aug. 1. 


Massachusetts 


® Bolita Ballets, Inc., 
theatrical footwear manufacturer, has 


Boston 


30 


moved from its factory and offices at 
275 Congress St. to larger, more 
modern quarters at 44-45 Farnsworth 
St The new 
with some 


building provides the 
company 11,000 square 
feet of floor spac« and manufacturing 
facilities have been tripled, according 


to | dw ard A. 


1 


the firm. 


Berman, president of 


® A blaze which started in mid 
morning, July 13, in a pile of shoe 
cartons at Lynn Moccasin and Shoe 
Mfg. Co., Lynn, resulted in heavy 
water damage to goods and equipment 
while driving some 500 workers from 
the building. Other occupants of the 
cight-story building include 
Paragon Color and Chemical Co., Bay 
State Buckle Co., and Matinee Shoe 


Co. No injuries were reported. 


factory 


® Korn Leather Co. of Peabody has 


innounced appointment of Vogel 
Helmholtz, Baltimore, as agent for 
the Pennsylvania, Maryland and Vir 


winia areas, 


® United Finish Co. of Peabody, 
manufacturer of leather finishes, re 
ports that prolonged Government 
tests of its Vita-San leather preserva 
tive and fungicide indicate a definite 
trinitrophenol — for 
Vita-San has been 


superiority over 
mildew control. 
ipproved for prolonged and intimate 
contact with the human body and its 
mildew proofing quality judged effec 
tive for the entire life of the shoe 
or other leather goods to which it is 


applic d, 


® Kirstein Tanning Co. of Peabody 
reports it has resumed full production 
on July 19. The factory is now 


working at capacity with three shifts. 


@ Samuel Lash, president and treas 
urer of the closed-down Bali Footwear, 
Inc., factory at Hudson, reports cut 
ting will be started at once at the 
former Fisher Shoe Co. plant re 
cently acquired by Lash. Output at 
the new factory will approximate some 


3,600 pairs of women’s shoes per day. 


® Stein-Sulkis Shoe Co. has an- 
nounced opening at its “own build 
ing” on 30 Stevens St., Haverhill. 
Che company is holding “open house” 
for friends, customers and resources 
on Saturday, July 24. 


@ On or after Aug. 14, United Shoe 
Machinery Corp. will ship machine 
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parts and shoe factory supplies direct 
to customers in the Worcester district 
from the USMC warchouse in Boston. 
Worcester customers will now have 
available three times as many differ- 
ent items as are now carried in the 
USMC Worcester Branch stock. Ad- 
ditional leased-line telephone and tele 
type facilities have been installed so 
that all orders will be received in 
Boston the same day they are placed 
in Worcester. 


@ Joseph F. Corcoran Shoe Co., 
Stoughton manufacturer of men’s 
shoes, have appointed John G. Me 
Gowan as sales manager of its Cros 
sett Shoe Co. division. McGowan suc 
ceeds George Dempsey who is no 


longer associated with the firm. 


® Franklin Footwear, Inc., of 
Franklin, H., thas filed suit against 
United Shoe Machinery Corp. asking 
$100,000 damages on charges that 
USMC failed to furnish it with a 
cement that would hold uppers to 
shoe soles. Franklin charges USM¢ 
supplied it with ad shoe cement for d 
line of blue denim playshoes with 
foam rubber soles and that the cement 
failed ‘to hold upper to sole. Shoes 
started to come apart after they were 
sold and were returned by customers. 


Missouri 
® International Shoe Co. reports 
it 1s shifting production at its Rich- 
land plant from children’s to women’s 
shoes with the change-over expected 
to be completed by early Aug. Henry 
H. Rand, vice-president of Interna 
tional reports initial output will aver- 
age about 540 pairs per day with 
workers to be recalled on a seniority 
basis. The factory at Rhineland has 
been manufacturing children’s shoes 


since opening about six years ago. 


@ Wall Street 
net earnings of International Shoe 
Co. for fiscal 1954 ending Nov. 30 
will provably rise above $3.00 per 
share for the first time since 1950. 


sources report ¢ hat 


Earnings per share in fiscal 1953 were 
$2.93, 


New Hampshire 


® Scoring a 3-to-1 National Labor 
Relations Board election victory over 
its CIO rival, Local 75, Pulp and Sul 
phite Workers, AFL, will continue to 
bargaining 
agent for about 3,000 employes of 
the Brown Co. in Berlin, N. H., 
manufacturers of shoe innersoles. Out 
of a total vote of 2,488, representing 
about 75 percent of the firm’s pro 
duction workers, 1,805 ballots wer: 
cast for Local 75 as against 670 votes 


function as collective 
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for the CIO opponent, United Paper 
Workers of America. Nine workers re- 
corded themsely es as desiring “neither 
union” and four ballots were declared 


V oid. 


New Jersey 
® Seton Leather Co. of Newark 


recently voted dividend of 25 cents 
per share on its common stock out- 
standing. Dividend is payable Aug. 2 
to stockholders of record July 16. The 
company paid a similar dividend in 


Aug. of 1953, 


New Mexico 
® Cobblers Shoe Co., Inc., of 


Farmington, has been granted chartet 
of incorporation. The company lists 
capital stock of $100,000, 


New York 


® Stockholders of The Singer Mfg. 
Co., New York, at the annual meet 
ing voted to increase the number of 
directors from six to eight. Donald 
P. Kircher and Donald G. Robbins, 
Jr., were elected to fill the new direc 
torships and Robert W. Stewart was 
elected a director to succeed William 
A. Davidson who is retiring. 


® General Aniline & Film Corp. 
has named Dr. Frederick M. Meigs as 
general manager of Foreign Opera 
tions. He succeeds John H. Hilldring 
elected executive vice president of the 
company last year. D. Meigs in his 
new ofhce will supervise foreign opera 
tions of the company’s several divisions 
including General Dyestuff Co., An 
tara Chemicals, Ansco and Oczalid. 


® Chilewich Sons & Co., New York 
hide and skin importer-exporter, is the 
newest member of the National Hide 
Association, The firm also acts as a 


hide brokerage. 


Pennsylvania 


@ Estate of the late LeRoy P. Leas, 
treasurer of Leas & McVitty, Inc., 

Philadelphia sole leather firm, has been 
estimated at a minimum of $150,000. 
Leas died ents he on July 5 in Phila 

delphia. Most of the estate was left 
to his wife, Doris, and his children, 
David P. and Thompson Leas and 


Mrs. Doris L. Hall. 


® Rhinestone Creations reports it 
has taken over an additional 12,000 
square feet of building space at its 
factory building on 2830 West 
Dauphin £t., Philadelphia. The com 
pany maintains complete casting and 
metal working facilities for rhinestone 
or plain metal shoe ornaments for th 
shoe factory trade. Ralph Schwartz 


is preside nt. 
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epared to grant ences for 
pected at the works of Messrs 


ease in production. Enquiries in the first 


COLLINSON’S PATENTS LIMITED, FIELD LANE, LITHERLAND, LIVERPOOL 2!, ENGLAND 








ALL©* LEATHER 


“WEATHERSTRIPS” 
YOUR 
SHOES 


BARBOUR WELTING COMPANY 


BROCKTON 68, MASSACHUSETTS 





9 Oa ol INNERSOLES 
=» PLATFORMS 
TuAr Gave pennies SW E D G i E S 


Sa: 


‘LYNN INNERSOLE CO., ALLSTON, MASS. 
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Anglo-American Hides Co., inc. 
100 GOLD STREET 
NEW YORK 38, N. Y. 
IMPORTERS & BROKERS of 
Goatskins, Cabrettas, Deerskins, 
Peccaries, Lizardskins, Snakeskins, 
Alligators, Madras-tanned Goat- 
skins, Buffaloes, Calfskins, Whip- 
snakes, Cobras etc. 
Direct connections and representa- 
tions from all over the world. 


Inquiries invited. 











TABER 
TANNERY 
PUMP 5S 


» «+ have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est, 1859) Buffalo 3, N. ¥. 





THE only suc- 

cessful press 

that prepares 

Sole Leather 

for drum Sole 

Leather tan- 

ning, extract- 

WRINGER ing and oiling. 

Also prepares both bark and chrome 

tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 


Olean, New York 











Brazilian Leathers 
Ask 


Schlossinger & Cia. Ltda. 
Caixa Postal 917 


Sao Paulo, Brazil 














Use 
L & S Want Ads 


for 


Quick Results 








Tennessee 


® Culver Mfg. Co., Inc. has com- 
pleted a remodeling and expansion pro- 
gram which adds 2,000 feet of floor 
space to the Erin plant. Additions 
were made in order to allow room for 
the installation of new machinery 
needed in the production of Culver’s 
forthcoming line of cement process 
infants’, children’s and misses’ shoes. 
The new cements will retail from 
$3.95 to $6.95. 


Wisconsin 

® Flagg Tanning Corp. has been 
organized in Milwaukee with an au 
thorized capit il stock of 1,000 shares 
of common no par value. Incorpora 
tion payers were signed by Kenneth 
Flagg of Milwaukee. The firm will 
deal in leathers. 





Canadian Notes 





® Canada’s boot and shoe (except 
rubber) manufacturers employed 19.- 
849 workers on April 1 this year and 
their average weekly wages and 
salaries amounted to $40.66 com- 
pared with $40.74 on March 1 and 
$40.73 on April 1 last year. 

However, average hourly earnings 
of these workers increased to 94.5¢ on 
April 1 against 94c on March 1 and 
91.2¢ on April 1 a year ago, with 
their hours of work continuing to 
decline and reaching 40 on April 1 
in contrast to 40.4 on March 1 and 
42.3 on April 1 last year. 

Wage-e.rners in this industry num- 
bered 13,628 on April 1 and their 
average weekly wages amounted to 
$37.80 on this date compared with 
$37.98 on March 1 and $38.58 on 
April 1 a year ago. 


@ There were 701 plants in Operation 
in Canada’s leather products indus- 
tries, both primary and_ secondary, 
during 1952 and they had an average 
of 32,109 employes paid $66,153,490 
in wages and salaries, as compared with 
711 such plants in previous year, with 
31,584 employes paid $59,668,764 in 
wages and salaries, 

Cost of materials used in these in- 
dustries declined sharply to $115,714,- 
SOS during 1952 as against $135,114,- 
110 and gross value of production fell 
to $219,200,929 as compared with 
$221,882,794, 


® A motion of five Canadian rubber 
companies to obtain leave to appeal 
to the Supreme Court of Canada in 
Ottawa against sentences arising out 
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of convictions for illegal combine 
operations has been postponed until 
next October. The court has directed 
1 reargument of the motion. 

The five companies are Dominion 
Rubber Co., Ltd.; Gutta Percha & 
Rubber Ltd.; Goodyear Tire & Rubber 
Co. of Canada Ltd.; Dunlop Tire & 
Rubber Goods Co., Ltd.; and B. F. 
Goodrich Rubber Co. of Canada Ltd. 


® Dunlop Rubber Co. (England) 
has formed a new research centre in 
North America and it will be closely 
associated with the Dunlop research 
centre at Birmingham, England. The 
centre will be managed by Dr. Nor- 
man §. Grace and will be located in 


Toronto. 


® Czechoslovakia and Canada are 
expected to increase trade with one 
another, especially with ¢ zechoslovakia 
secking to purchase substantial quanti- 
ties of hides from Canada and to sell 
shoes as well as other leather products 
in the Canadian market. 


® Yocum Faust, Ltd., a wholly 

owned subsidiary of Nopco Chemical 
Co. of Harrison, N. J., has awarded to 
a large Canadian construction com 

pany a contract for an additional man- 
ufacturing unit to be erected on their 
land at the London, Ontario, plant. 
According to T. A. Printon, President 
of both companies, ground has already 
been broken; and the new $250,000, 
four-story, fire-proof structure will 
be erected as fast as men and materials 
are available. It is anticipated that in 
addition to products of Yocum Faust, 
Ltd., certain ones of Nopco Chemical 
(Canada) Ltd. will be 
manufactured in the new facilities. 


Company 


Nopeo recently formed this Canadian 
Company. 


® Canadian wholesalers’ sales of 
footwear dropped 15.1% in dollar 
volume in May compared with the 
same month last year and the valuc 
of their inventories declined 3%, in 
this period, Canadian Government re- 
ports, May sales dropped to 253.9 
against 306.2 in April and 299.0 in 
May a year ayo, based on 1935-39 
being 100, report discloses. 

@ Sales of Canada’s chain shoe 
stores declined 9.7‘/, in dollar volume 
in May this year compared with the 
correspor ding month a year ago, being 
estimated at $3,682,000 as against 
$4,078,000 last year. However, the 
value of such chain shoe stores’ stocks 
on May 1 advanced to $23,307,000 
is against $22,570,000 on this date 


‘ 


last year for a 3.34% gain. 


July 24, 1954 





CLASSIFIED ADVERTISING 








Wanted and For Sale 





SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 
E-4 19 Pingry Place, Elizabeth 3, N. J 
Elizabeth 3-7336 


Embossing Machine 


SHERIDAN Embossing Machine wanted 
inches. Must be in excellent condition 
Address G-12 
c/o Leather and Shoes, 
300 W. Adams St 
Chicago 6, Ill 





. 
Bargains 
Leather Remnants, and plenty of it, 
sorted to specifications. Textiles of all 
kinds in full piece, remnants and block 
cuts. Bargains. Only Bargains, 7 
Floors of Bargains. 
CENTRAL MERCANTILE CO., 
742 W. Taylor St., 
Chicago 6, Ii. 











Blue and Pickled 
Splits for Sale 


TRIMMED AND SORTED for weight and 
grade. Large quantities. Steady supply Tell 
us what you are making and we will furnish 
a suitable selection Address G-3, c/o Leather 
and Shoes, 300 W. Adams St Chicago 6, II! 





Shoe Manufacturers 


WANT NEW SHOE DESIGN IDEAS? 
Ask for free descriptive list of f ous 
international shoe fashion journals. 
Apply: OVERSEAS PUBLISHERS’ 
REPRESENTATIVES, 
66 Beaver St., 
New York 4, N. Y. 











Tannery 
TANNERY, fully equipped, in Newark 


area for rent or sale 


Address G-10 
c/o Leather and Shoes 
300 W. Adams 8t 
Chicago 6, Il 


Toggling Mch. for Sale 


PROCTOR & SCHWARTZ, latest model, ex 
cellent condition Also Fleshing machine 
Hydroextractor Staking machine Buffing 
Wheels 

Address G-11 

c/o Leather and Shoe 
100 W Adams St 
Chicago 6, Ill 





Help Wanted 





Cutting Room Foreman 


WANTED--EXPERIENCED CUTTING ROOM 
FOREMAN able to instruct and supervise. For 
factory in Metropolitan Boston 
Address G-4 
c/o Leather and Shoes 
300 W. Adama St 
Chicago 6, Ill 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 inch for each 
insertion except in the ‘‘Situations Wanted”’ 
column, where space costs $2.00 per inch 
for each insertion. 

Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘Help 
Wanted” and ‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 
tions Wanted.’’ 

Minimum space accepted: 1 inch. Copy 
must be in our hands not later than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box sumbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 











Machinery Representative 
Wanted 


Established and expanding manufacturer of 
shoe machinery and adhesives has excellent 
opportunity in New England territory for 
capable manufacturers representative. Liberal 
commission, protected territory. Write in con 
fidential detail to M. C. Suerken, Gen. Mgr 
Lamac Process Company, Erie, Pa 


Sideline 


Short but profitable sideline for salesmen call 
ing on Juvenile and Family Shoe Stores. Child 
and Boys’ Paratroop boots and the new ex 
citing MERCURY Planet boots that glow 
in the dark, made of ‘‘miracle finished’’ leather 
waterproof and scuffproof Excellent repeat 
volume and lends itself to store advertising and 
promotions. Good commissions. Apply Box U-2 
Leather and Shoe 10 High St 3oston 10 
Mass 


Foremen—All Departments 


Eastern Penr \ i slip-lasted women's fac 
tory expanding needs capable foreman for 
Opportunity to acquire tr 
nvestment, Write Box 
Boston 


ill departments 
terest with minimum 
8-13, Leather ar shoes, 10 High St 
10, Mass 


Shoe Salesman 


Salesman wanted to handle as extra line 
Men's fine Goodyear Welt dress shoes in 
Southern Territer Apply Box T-2, Leather 


and Shoes, 10 High St., Boston 10, Mass 


Tannery Finisher 


TANNERY in Newart nm. @ is considering 
engaging an experienced finisher to take fu 

charge of their fir ng dept State experience 
ige, sala Box U-4, e¢/o Leather 


5 


ind Shoe V St New York 7, N. Y 





Situations Wanted 





Splitter and Shaver 


ND SHAVER with the ability to 
ng of hides, beamhouse, tar 
ting ind setting out Car 
set up new organizatior 
present job only to re 
c/o Leather and Shoes 

icago 6, Ill 
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Tanner and Superintendent 


30 YEARS’ EXPERIENCE in the t ing of 
heavy and light leathers vegetable chrome 
ind chrome retan 
Address G-5 
o Leather and Shoes 
3:00 W. Adams St 
Chicago 6, I 


Glazing Foreman 


MAN WITH 20 YEARS’ EXPERIENCE 
glazing and dry perations Some knowledge 
of finishing 
Address 
c/o Leather an 
100 W. Adama 


Chicag 6, I 


Experienced Upper 
Leather Buyer 


Man with exceptional knowledge of 
dise and an extensive background in 


merchar 
actua 
tannery operatior desires suitable employment 
in New England Wou be particu 

shoe manufacturer 

tanned on contract Would ac 

resident upper leather buyer for one or mor 
distant shoe factories Apply Box U-1, Leathe 


10 High 8t Boston 10, Ma 


ible te 


ind Shoes 


Shoe Materials Salesman 


Man with thorough knowledge of New Englar 


territory seeks position with established and 


reliable producer of shoe material, upper leather 


preferred For one who car ipply a competi 


tive usable product this man wil supply 


honest, diligent salesmanship Apply Box | 


Leather an Shoes, 10 High St Boston 1 
Mass 


SPLITTER - SUPERVISOR 


American 
Middle aged 
Long experience all 
phases of splitting 
Can travel 
Best reference 


Address F-15, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 


Tanner 


32 years experience in tanning and finish 


ing heavy leathers both vegetable and 
chrome. Can handle everything from beam 


house to finished prod wt 


Address G 
c/o Leather and 
ny W Adam 


Chicago 6 





For Experienced Help 
Use 
L&s 
Want Ads 








Coming Events 


Deaths 


Index to Ads 





Aug. 29-Sept. 1, 1954—Allied Shoe 
Products and Style Exhibit for Spring and 
Summer 1955. Hotel Belmont Plaza, New 
York City. 


Aug. 31-Sept. 1, 1954--Showing of Amer 
ican Leathers for Spring and Summer 1955 
Sponsored by Tanners’ Council of America 
Waldorf-Astoria, New York City. 


Oct. 2-6, 1954. Boston Advance Spring 
Shoe Market Week. Sponsored by New 
England Shoe and Leather Association 
Hotels Statler and Touraine and member 
showrooms 


Oct, 24-27, 1954 National Shoe Fair 
Sponsored by National Shoe Manufactur 
ers and National Shoe Retailers Associa 
tions, Palmer House and other Chicago 
hotels. 


Oct. 26-27, 1954. Fall Meeting, National 
Hide Association. Edgewater Beach Hotel 
Chicago, II] 


Oct, 28-30, 1954--Annual Fall Meeting 
of Tanners’ Council of America. Edge 
water Beach Hotel, Chicago 


Oct. 21-Nov. 3, 1954 
Shoe Fair 


Michigan Annual 
Sponsored jointly by Michigan 
Shoe Reiailera Association and Michigan 
Shoe Travelers Club. Hotels Statler and 
Sheraton-Cadillac, Detroit 


Nov, 28-Dec. 2, 1954--Popular Price 
Shoe Show of America, Inc., for Spring 
and Summer 1955. Sponsored jointly by 
New England Shoe and Leather Associa 
tion and National Association of Shoe 
Chain Stores. Hotels New Yorker and 
McAlpin, New York City 


Jan. 16-19, 1955. 41st Annual Mid 
Atlantic Shoe Show, sponsored by Mid 
dle Atlantic Shoe Retailers Association 
The Benjamin Franklin, Philadelphia, Pa 


Feb, 19-22, 1955--Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherland 
Plaza Hotel, Cincinnati, O 


Morris Simon 
turer, died July 
Hills, N. Y 
A well-known shoe manufacturer, he 
was president of Prudential Shoe Mfg. 
Co., Inc., Brooklyn, N. Y.., 


turer of 


. 80, shoe manufac 
1 
it his nome in Forest 


: following 1 heart attack. 


manutac 
Simon had 


busing ss until a 


titchdown shox 5 
been itive in the 
recent illine ind | id planned to re 
turn shortl At one time, he was a 
partner in Comfort Sandal Mfg. Co 
ind had retired only to return to 


business with a new firm. 


Jacob N. Spiro .. . 65, leather sales 
man, died July 15° in 
Manor, N. Y 
tion. He was a salesman for Blanchard 
Bro. & Lane, Newark tanner \ 
yraduate o1 Pace Institute, he was a 
veteran of World War I and had been 


in the leather trade for over 30 years. 


Liv ingston 


» W here he Was on Vaca 


Surviving are his wife, Ida A.; a son, 
1 daughter, Mrs. Herbert 


Ochs; and four grandchildren 


Josey h M.; 


George V. Condon . . 86, shor 
machinery inventor, died July 11 in 
Boston, Mas He had been associated 
with United Shoe Machinery 
for the past 40 years 


late P. Russell Condon, had been co 


Corp. 
His father, the 
inventor of various shox machines, 
ilso with USMC, 
By Robert | 


daughters. 


Surviving are a son, 


Condon, and thre 


Otto H. Fiebing . . . 58, chemical 
executive, died July 15 at his home 
in Lake Shore Drive, Milwaukee. He 
was vice-president of Fiebing Chemi 
cal Co. of Milwaukee and was a life 
member of the Milwaukee Leather and 
Allied Trade Associates The firm 
which served many firms in the leather 
ind allied industries was founded by 
his father, Fiebing was a veteran of 
World War I and active in fraternal 
iffairs. His wife, Edna; a daughter, 
Edith Marie, a sister and his  stey 


mother urvive 


W. J. Hubbard, Sr... . 78, wood 
heel manufacturer, died last week in 
Fort Lauderdale, Fla. Hubbard was 


founder and former head of Hubbard 


Heel Co in Herkimer, N. \ He 


Amalgamated Leather Co.'s, Inc. 

American Cyanamid Co., Leather Chem- 
icals Dept. 

American Extract Co 

Anglo-American Hides Co., Inc. 

Armour Leather Co. 


Barbour Welting Co. 
Boyle Mch. & Supply Co 


Collinson's Patents Ltd. 
Diamond Alkali Co. 


Hadley Bros.-Uhl Co. 
Hebb Leather Co., Inc. 


Lincoln & Son, Inc., L. H 
Linen Thread Co., Inc., The 
Los Angeles Tanning Co. 
Lynn Innersole Co. 


Nopco Chemical Co. Back Cov 


Puar, A. Jd. & J,.O, 
Quirin Leather Press Co. 


River Plate Corp., The 
Robeson Process Co. 


Rueping, Fred, Lea. Co 


Schlossinger & Cia, Ltda. 32 
Standard Dyewood Co., Inc. 24 
Sterling Last Corp 23 


Taber Pump Co 32 


Tanexco, Inc 25 


United Shoe Mchy. Corp. 18, 19 & 35 


had retired several years ago. Pre 
had conducted a business 


Me o> 


viously, he 
in Dol eC ille, 
Joseph Goliger §3, leather ex 
ecutive, died recently in Glendale, 
Cal. Founder of the Goliger Leather 
Co. in Philadelphia in 1930, he later 
moved to New York City where he 
served as regional director of the 
leather division of NRA during the 
Roosevelt administrations. He leaves 
his wife, Priscilla; two sons, Raymond 
ind Sheldon; and a daughter, Mrs. 


Elaine Seifter. 


De ee im I 


THE PERFECT SUEDE LEATHER 


rN ee oe Ce 


BLACK AND 


LEATHER and SHOES 


OLORS 


i ae; 


co's. INC. 


LA 
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Boa Z CES wo Preserve lhe Beauty of the Foe Contour 


Shoe manufacturers rely on “Celastic” to reproduce 
the fine toe character of the last and to provide 


wrinkle-free toe comfort for the life of the shoe 


UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 
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BALANCED PERFORMANCE & 


adi = 


...and with 


NOPCOLENES 


that means 
‘ surface lubrication 
plus controlled 


penetration 


You don’t reach the height of success in this 

graceful hazard without perfect balance. And there’s 
one thing more that’s equally essential 

—perfectly coordinated dual action between 


driver and jumper. 


In the tanning industry, too, it’s the dual action 
and the balanced performance of Nopcolene’ fatliquors 
that make them so superbly successful in their 
specialized task. For Nopcolenes provide a balance of 
the two vital requisites that are necessary to 
FREE! This book gives . produce fine leather; excellent surface 
Sie ee ee — 5 lubrication plus controlled penetration. This 


formulas for various leathers. 
Write for your copy. good tensile strength and stitch tear, but 


permits the tanner to achieve whatever degree 


balanced performance not only results in tight grain, 


of temper, softness, feel, break, 


and stretch he desires. 
N Oo PCO You'll find these specifically developed Nopcolene 


fatliquors are readily soluble. Also, many of them are 


= CHEMICAL COMPANY , a 
moisture-free; others contain not more than 6-7“% 


Harrison, New Jersey moisture. This means considerable savings to you in 
Cedartown, Ga. + Richmond, Cali freight, handling, and storage. 
If you are not already using Nopcolenes, give them 
a trial. Send today for full details. 





